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HOTCHKISS CONTINUES PROBE 


INTO LEGISLATIVE AFFAIRS. 
Buckley’s Record Laid Bare Accused 
Boldly of Soliciting Bribe—Good- 
Bye Grady Law. 


Buckley was the witness 
the fire insurance 
inquiry conducted by Superintendent 
William H. Hotchkiss of the New York 
Insurance Department at this city, the 
greater part of the week, and is likely 
* to continue as a leading figure in the 

proceedings for time. First a 

deputy in the Insurance Department 

Mr. Buckley later studied law and was 
admitted to the bar in the early 

ties. He at once sought and apparent- 

ly had no difficulty 

tial retainers from insurance 
on the plea of looking 
lation in which they were interested, 
and while Mr. Buckley stout'y main- 
tains that he kept no books, and dis- 
p'ayS a memory wonderfully elusive, 
asked leading questions, Mr. 
Hotchkiss managed by documentary 
evidence to established the fact that 
Mr. Buckley received large sums of 
money as fees, one life company alone 
through an executive officer admitting 
the payment to the Albany 
$21 000 in one year. 

The superintendent likewise made 
public a series of letters written by Mr. 
Buckley to the late George P. Sheldon 
regarding bills pending before the 
Legislature at various times, and con- 
cerning which the attorney with re- 
markable accuracy forcast their fate. 

Not alone did Mr. Buckley undertake 
to give measures which his clients 
deemed inimical to their interests, an 
effectual quietus, but he likew'se asse. t- 
ed that he knew in advance what a 
court decision would be, and could 
have notified a client the eof 
thought ¢he latter would have been 
particularly interested. Whi'e Mr. 
Ruckley ‘was undoubtedly bluffing 
with regard to his knowledge of court 
decrees, the fact that measures he fa- 
vored or opposed, were advanced or 
killed, is indisputable. What arguments 
he used with legislators can only be in- 
ferred. The statesmen are a unit in 
declaring their entire freedom from 
bias, and that whatever action they 
took was purely from conviction. 

If the superintendent continues to 
probe, following what leads he has to 
a finality, additional light will be had 
upon the character of the statesmen 
who were sent to Albany to legislate 
for the Commonwea’th. 
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Organized 1853 


THE HOME 


Insurance #% Company 


Elbridge G. Snow, 
56 CEDAR STREET 


MAIN OFFICE, 


New York 


President 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves.... 


$27 307,672 
14,924,836 
1,200 000 
11,182,836 


SURPLUS AS REGARDS POLICYHOL DERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





| North British 


lawyer of 


Entered United States 
1866 


and Mercantile 


Established 1809 


Since 1866, when 


Insurance Co. 


the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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by Superintendent Hotchkiss and when} 


paid young at-| 


ASSETS 
- $10,153,664.87 
3,437,899.00 


Real Estate ..-. 
Mortgage Loans 

Loans Secured by Collateral 20,657.82 
Loans to Policy Holders 3,565,544.82 
Bonds and Stocks 5,316,057.00 
Cash . . 711,114.62 
Accrued Interest and Rests . 176,274.24 
Due and Deferred Premiums 270,977.15 


_ $23,652. 189.52 





Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business iu That State 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income 
Amount Allowed by the 


Seventh Annual Statement, January |, 
W. C. BALDWIN, 


Only Sixty-five Per Cent. of 


New York Law 
1910 
President 


LIABILITIES 


Liabilities to Policy Holders 

Capital Stock $1,000,000.00 

Unassigned 
Funds 


$21,697,064.82 


955,124.70 


Leaving a sum for security to Policy 
ders in Excess of Legal Lia- 


bilities of 1,955,124.70 


Total $23,652, 189.52 
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ISSUES NEW COUPON POLICY 


WITH SOME LIBERAL FEATURES 


Great Western Eliminates Surrender 
Charge at Tenth Year—Totai 
Disability Provision. 


Great Western Life of Kansas 
Mo., which is showing substantial 
progress under the present management, 
issued a policy that 
contains several attractive features. 

The contract before us is on the 20- 
Payment Life ipating plan, 
with reserves calculated upon the Amer- 
ican Table 3% per cent. 

The surrender charge is 
by the 10th year, and a fra 
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the company of the total amount of in- 
stallments paid and of all arrears of 
premiums, with compound interest at 
five per cent. per annum; the said pay- 
ment-to be made in cash, or if not in ex- 
cess of the reserve on the policy, the 
amount of the said payment may remain 
as a loan on the policy subject to other 
loan provisions herein. Any medical ad- 
viser of this company shall have the 
privilege at any time to examine the 
insured regarding any alleged disability. 
This benefit shall not be available if 
disability occurs after the insured shall 
have attained the age of fifty-five years. 

*This policy is absolutely free from 
conditions or restrictions as to residence, 
occupation, travel or place of death, 
from the date of its issue. Neither a 
permit nor extra premium will be re- 
quired for military or naval service in 
time of war, or in time of peace. 
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Bisaws §... ~ 1 
a 560 2 5 
Budicend 1,140 5 2 
re 1,730 8 0 
5. 2,310 10 9 
is ionmars 2,880 13 3 
er 3,450 15 6 
Bicans 4,000 17 5 
9. 4,550 19 1 
ee 5,100 20 6 
Se 5,610 21 7 
Bs wade 6,120 22 8 
re 6,620 23 7 
ee 7,120 24 5 
Baise wave 7,610 25 4 
| ee 8,090 26 + 
Rvatwae's 4 550 8,570 27 5 
18..... 4,910 9,050 28 10 
ae 5,280 9,520 30 11 
. | re 5,660 10,000 paid-up 
Guaranteed Coupon Options. 
Option 1. Beginning with the second 


year, the annual premiums payable here- 
on may be reduced by the amounts 
shown on the coupons attached hereto 
and the company will accept, on the 
dates thereon, or within thirty-one days 


thereafter, the said coupons in partial 
payment of the annual premium then 
due. Any semi-annual or quarterly 


premiums payable hereunder may, on 
written request of the ihsured, be re- 
duced by a proportionate part of the 
amount on the coupon payable in the 
year during which said semi-annual or 


quarterly premium becomes due, pro- 
vided that the policy, with said coupon 
attached, is presented to the company 
for proper endorsement 


Option 2. If the premium for the year 
commencing on the date of any coupon 
shall have been paid in full in cash 
without use of the said coupon, the 
amount shown thereon shall. be placed 
to the credit of the policy on the said 
date, and interest thereon, compounded 
annually at the rate of three and one- 
half per cent., shall also be credited from 
the same date; any part of the amounts 
so credited may be withdrawn by the 
insured at any time and interest on 
the amount so withdrawn shall then 
cease Any remaining to the 
credit of the policy under this option 
shall be paid in cash by the company 
to the insured or beneficiary in any set- 
tlement thereunder. 


balance 


Option 3. If all premiums due hereon 
shall have been paid in full in cash, 
and all of the- amounts credited as in 
Option 2 shall have remained with the 
company, the insured shall have the op- 
tion, at the end of fifteen years from 
the date of the policy, of surrendering 
the accumulated amount of the coupon 
and interest credits to the company, 
whereupon this policy shall become fully 
paid-up, and endorsement to that effect 
shall.be made by the company on the 
policy on presentation thereof at its 
home office. 


Option 4 f all premiums due hereon 


shall have been paid in full in cash, 





Option 2 shall have remained with the 
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company, at the end of thirty-one years | 


from the date of the policy, it shall, at 
the option of the insured, mature as 
an endowment, and the amount thereof 
will then be paid in cash to the insured. 

Any balance of coupon accumulations 
above the amount necessary at net single 
premium rates to make the policy paid- 
up, or to mature it as an endowment for 


its face amount, under the above op-| 


tions, shall be paid in cash to the in- 
sured. 
Option 5. 
vear commencing on the date of any 
coupon shall have been paid in full in 
cash, without use of the said coupon, 
the amount shown thereon may then, 


If the premium for the| 


on written request of the insured, and | 
on surrender of the coupon, be applied | 


by the company as a single premium, 
at the company’s rates now in force, 
and at the age of the insured at that 
time, to purchase additional paid-up 
non-participating life insurance, without 
medical examination. Such additional 
insurance may be surrendered on any 
subsequent anniversary of the policy for 
its legal cash surrender value, or the 
said value may be applied to reduce 
any subsequent premium. 

The said additional insurance may be 
applied, on any policy anniversary, to 
increase the paid-up value, or its cash 
value applied to increase the cash or 
lean values, under this policy. The 
cash or paid-up values, so increased, 
and the accumulated coupon amounts, 
under Option 2, are shown in the fol- 
lowing table: 

Increased Guaranteed Values. 

If the coupons are not used in the 
reduction of premium payments, the 
guaranteed values are increased to the 
following schedule: 





Coupon 
End Cash Amounts 
of Total or Paid- with 
Year Insurance Loan up Interest 
2.... $10,140 $270 $690 $59.50 
10,290 550 1,420 123.60 
4.... 10,440 860 2,160 192.50 
5.... 10,590 1,170 2,890 266.30 
6.... 30,740 1,500 3,620 345.20 
7..... 10,900 1,840 4,340 429.20 
andany 11,060 2,190 5.060 518.60 
9.... 11,220 2,550 5,770 613.50 
| 11,380 2,920 6,470 714.20 
11.... 11,640 3,290 7,150 820.80 
3... Be seer 7,830 933.50 
38.... 11,880 4,090 8,500 1,052.50 
14.... 12,050 4,510 9,160 1,178.00 
15.... 12,220 4,940 9,820 1,310.20 
16 : 5,390 10,480 1,449.30 
Hi. 5,850 11,130 1,595.60 
18 6,320 11,770 1,749.30 
Seek 6,810 12,420 1,910.60 
20.... 13,070 7,320 18,070 2,079.70 


Options of Settlement. 
In case all premiums have been paid 


in full and all coupon accumulations | 


shall have remained with the company 
until the end of twenty years, there 
being no indebtedness against the policy, 
the assured may accept either of the 
following options: 

First, $7,739.70 cash; or $10,000 paid- 
up insurance and $2,079.70 cash; or paid- 
up policy for $13,670; or a_ policy 
guaranteeing a life annuity of $650. 





Well Equipped. 

Speaking of Courtenay Baylor, who 
recently succeeded to the management 
of the Phoenix Mutual for Rhode Island 
and Bristol County, Mass., the compa- 
ny in its official publication says: 

“Mr. Baylor is not new to the Phoenix 
Mutual. He was manager of the com- 
pany at Boston from September, 1894, 
to the fall of 1902 and made a creditable 
record in the eastern Massachusetts ter- 
ritory. In 1902 he left to take up bank- 
ing. Recalling his acquaintanceship in 
Eastern New England, the company 
sought him when Mr. Brockenbrough 
resigned, and, returning from the Pacific 
Coast, he is now installed as manager 


for Rhode Island and also for Bristol | 


County, Mass. Well equipped by nature, 
inclination and experience, he should 
prove a valuable addition to the force 
of managers. 


March 31, 1910. 








Come Along, Brother, and Join Our Band! 





CONTRACTS? 
DENTIAL! 


you'll like it, I’m sure! 


Telephone 3474 Cortlandt 


If you’re going to sell Life Insurance at all—and surely there’s 
nothing in the world that’s better to sell—why not sell it for a 
GOING Company—why not sell it for a big, rich Company—the 

Jompany that’s doing the biggest business—the best advertised 
Company in the world, and the one that has the BEST POLICY 
I don’t need to tell you that that’s THE PRU- 
Come over and join our $100,000 Club! 
dandy lot of fellows in that Club and a mighty “stirring” office— 


COME ALONC---COME ALONC, BROTHER! 
ROBERT J. MIX, Manager 


We've a 


20 Vesey Street 
NEW YORK CITY 








1894 
H. W. BENNETT, President 
W. S. WYNN, Vice-President 


Gain in Admitted Assets 
1907—— $1,001,409.00 
1908—— $1,023,700.00 
1909—— $1,201,977.14 


Liberal Commissions 


The State Life Insurance Company 
INDIANAPOLIS, INDIANA 
UNEQUALLED IN SOLID ACHIEVEMENT 
Assets Dec. 31, 1908, $7,378,853.44 Surplus, 1908 $860,562.00 
Assets Dec. 31, 1909, $8,580,830.58 Surplus, 1909 $1,174,606.34 
GROWTH UNPARALLELED 


EIGHT MILLION DOLLARS IN SECURITIES 


For the Sole Benefit of the Policyholders 
DEPOSITED WITH THE STATE OF INDIANA 
This is $848,861.00 More Than is Required By Law 
A DIVIDEND PAYING COMPANY 
Five State Managers and One Hundred Agents Wanted At Once 
UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Renewals on New Plan 
ess All Communications on Agency Matters 


Addr t 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 


‘ 1910 
C, F. COFFIN, 2nd Vice-President 
ALBERT SAHM, Treasurer 


Surplus 
$27,775.00 

$ 153,161.00 

$314,044.74 


Contracts Direct With Company 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - : $90,334.038 
1906 - : : 93,563,452 
1907 - : - 102,233,634 
1908 - : - 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Cc d Busi 1858. 











[ NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 


penses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 


1908 10.76 59 4.84 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
“Bee The Northwest li 

See The Northwestern's policy contract 
with its Dividend Options, aid-ap and En- 
dowment Options, Options of Settlement 
andthe Premium Loanfeature. . 

Issues Partnership and Corporation In- 


ouganee. : 
or further information or an Agency, 
address 


H. F. NORRIS, 
Superintendent of Agencies. 








OLDEST 
IN AMERICA 


For terms to producing agents, address 


34 Nassau Street 





THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


2nd Vice President 


STRONGEST 
IN THE WORLD 


New York, N. Y. 
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NET TERM RATES FOR ONE YEAR. 





Union Central Gives Schedule With No 
Commissions—Cost on 
Second Premium. 


The net term rates of the Union Cen- 
ral Life for one year, no commission 
eing allowed tor sales of insurance, 


e. 


\ze Rate Age Rate Age Rate 
$8.85 35 $10.01 4s $13.79 
2 5.90 3 10.16 49 14.44 
8.96 37 10.31 50 15.14 
901 38 10.50 51 15.95 
9.07 3s 10.69 52 16.56 
9.138 40 10.91 53 17.86 
27 9.21 41 11.14 54 18.98 
ae 9.29 42 11.40 55 20.23 
ee 937 43 11.68 56 21.63 
9.45 44 12.01 57 23.17 
9.54 45 12.37 58 24.88 
9.64 46 2.79 59 26.78 
Baca 9.77 47 3.26 60 28.87 

H 9 SS 


The following schedule indicates the 
uount of cash that should be collected 


the second premium, in order to 
»ver the net term rates for two years: 
ord, 20 Pay. Ord, 20 Pay. 
Litt Life Age Life Life 
$8.92 $2.92 44 $6.27 3 
SSL 2.77 45 6.29 
8.70 2.62 46 6.38 
8.57 2.43 47 6.52 a 
8.46 2.28 48 6.74 16 
ere 8.32 2.10 49 7.16 62 
8.22 194 50 7.60 1.10 
8.10 1.77 51 8.23 1.77 
7.96 1.60 52 9.01 2.58 
saaues 7.82 1.41 53 9.89 3.52 
nore 7.66 1.22 54 10.94 4.62 
7.51 1.04 55 12.19 5.91 
7.42 91 6 3.66 7.42 
Rs eataes 7.25 71 57 15.33 9.14 
peas 7.11 54 8 17.26 11.10 
t 6.98 39 «559 19.46 13.33 
Rockets 6.83 22 60 21.95 15.84 
ise 6.75 11 61 24.79 18.69 
) 6.62 62 28.00 21.89 
Linon 6.54 63 = 31.61 25.46 
neerin 6.42 64 35.69 29.49 
ee 6.36 65 40.30 34.03 
a ee 6.25 


RECENT LEGAL DECISIONS. 





fvicide Does Not Invalidate Policy in 
Kentucky—When is Contract Com- 
plete? 


The Insurance Green Bag of Chicago, 
vhich is issued by George J. Kuebler 
id George R. Brown, attorneys, gives 

e following decisions, covering the 
Effect of Suicide in Kentucky” and the 
tatus of a policy where the premium 

paid and the policy issued but un- 
lelivered: 

Effect of Suicide in Kentucky:—An 
ction was brought by the beneficiary 
to recover on a life insurance policy is- 
ued to the husband of claimant. The 
oliey contained the following clause: 

In the event of death of the in- 
sured, by self-destruction, whether 
sane or insane, within one year 
after the issuance of this policy, 
and until the full second annual 
premium shall have been paid in 
cash, the liability of the company 
shall be only for the return of the 
premiums actually paid thereon. 

The company answered to the suit 
that the insured came to his death by 
self-destruction, within twelve 
rom the date of the issuance of the 
policy, and pleaded and relied upon the 
foregoing clause as a defense to the 
action. The jury found a verdict for the 
claimant, and from the judgment upon 


that verdict the case was appealed to | 


the Court of Appeals of Kentucky, and 
sustained Jan. 19, 1910. 


The court said in part (after citing 


five well-known Kentucky cases): “We 
held, notwithstanding a clause in the 
policy, like the one in question, that 


months! 


if the insured at the time he killed him- | 
self was so insane that he did not know | 


that he was taking his life, 
the act that he was committing would 
probably result in his death, the com- 
pany would be liable. So that what- 
ever may be the ruling in other juris- 
dictions, we are committed to the doc- 


or that | 
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trine laid down in the foregoing cases, | 
and do not feel disposed to depart from 
lg 

Premium Paid, Policy Issued, Unde 
livered, Does not Complete Contract 
When?:—On January 30, a woman ap- 
plied for insurance on the life of her | 
husband, and paid the first premium, 
the receipt for which stipulated that no} 
obligation was incurred unless the in- | 
sured was alive and in good health on| 
the date when a policy was issued and | 
delivered; and “If the holder of this” 
receipt does not receive a policy or the 
return of the money in three weeks, 
write, stating tha name of the agent 
and particulars to D. W. Johnson, Secre- 
tary, Louisville, Kentucky.” On March 
11, the husband became ill with pneu- 
monia, and died March 17. A policy 
had been issued but not delivered at the 
time of death. 

The beneficiary brought suit against 
the company and recovered a judgment; 
the company appealed. In reversing the 
judgment the court said in part (Com- 
monwealth Life Insurance Co. v. Davis, 


Ky.): “The answer of the company 
avers that the policy was not issued 
till March 12, and on March 11 the 


insured was stricken with the disease 
from which he died. So that, accepting 
this averment as true, the insured was 
not in sound health when the policy 
was actually issued by the company. 
Under these circumstances it is mani- 
fested that a valid contract of insurance 
was not made, as one of the conditions 
upon which the company agreed to is- 
sue and deliver the policy was that the 
insured should be in sound health at 
the date of its issue, and at the time of 
its delivery.” 
124 S. W. Rep. 345. 





Good Talking Point. 


Lee C. Robens, of Hartford, Connec- 
ticut, general agent of the New England 
Mutual, has an attractive ad. in the 
Evening Post, showing the use to which 
dividends may be applied and calling 
attention to the merits of his company 
in this particular. 





for $200,000 during 1010. 





His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows 


_ “It may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid 
during 1909; another who produced $127,000 during 1000 and who I am sure will pa: 


©The space I bought from you produced the insurance I desired” 
It this has been his experience, why not yours? 
THe EASTERN UNDERWRITER, 105 William St., New York City 


business 


Rates furnished on request 











WILL DISCUSS REBATING. 
Resident Manager of New England 
Mutual Life Believes its Practicai 
Elimination Possible. 





With the idea of discussing thorough- 
ly the effect of rebating upon the life 
insurance business, and of formulating 
plans against what is a highly 
cious practice, Edward W. Allen, man 
ager for the New England Mutual Life 
at 220 Broadway, New York, has callec 
a meeting of his agency force for the 
latter part of this week. The subject 
will be taken up from legal, ethical and 
moral viewpoints, and it may be vouch- 
safed that the men of this agency will 
be lined up strongly against the prac- 
tice of dividing commissions in the 
future. 

The movement is a sequel to the re- 
cent election of Mr. Allen as vice-pres- 
ident of the Life Underwriters Associ- 
ation of New York. 

Upon several occasions it has been 
stated to Mr. Allen that the Association 
is not an effective working organiza- 
tion, the point particularly emphasized 
being that while speeches were made 
at the various meetings, and resolu- 
tions passed deprecating the practice 
of rebating, members of the Association 


went out from the gatherings and 
eely indulged in the things agai: 
which they “preached.” 
A Bristol Pupil. 
Undoubtedly another feature in tha 


mind of Mr. Allen is the influence re- 
ceived as regards the alleged insincer- 

























covery of facts as 


to Plate Glass. 


NEYLAND 
ERITS 


SYMMETRY 


in insurance means a combination of the 
schoolbook definitions: “Science—the dis- 


Art—theory put in practice.” In Casualty 
Insurance the Maryland Casualty 
Company, of Baltimore, has steadily 
carried on these two endeavors, has 
earnestly investigated and striven with 
casualty problems, and has all the time 
used its latest knowledge in the art of 
providing the best protection for every 
casualty hazard, from Personal Disability 
The result is symmetry, 
a balance of that science which means 
thought, with the art which is activity. 
It is at your service. 
ance, any kind, write to The Company 
That Helps Its Agents. 


UALTY 


( 
OMPLETE 


a basis for theory. 


If you sell insur- 





OMPANY 
ONFIDENCE 


perni- 


ity of the members of the Associatioi 
on the question of rebating through his 





former connection with the New York 
City Agency of the Northwestern Mu- 
tual Life. There was a time when 
John I. D. Bristol was one of the great 
workers in the New York Association, 
and his retirement was due to his con- 
viction that the organization “winked” 
at rebating. Mr. Bristol suggested 
what he believed to be an effective 
campaign for reducing the practice te 
a minimum, and lack of co-operation, or 
special interest in the matter resulted 
in his withdrawal from the body. His 
action has been followed by his men, 
with the result that it is impossible to 
get Northwestern men into the Assocli- 
ation. 

Having assumed the management of 
the New England Mutual Life, a com 
pany whose vice-president, D. F. Appel, 
has been one of the staunchest sup- 
porters of the movement, it was not 
difficult to persuade Mr. Allen to forgex 
some of his former prejudices and be- 
come a member of the Association. His 
election to the important office of vice- 
president has, he believes, imposed 
upon him a duty to use eve effort 
possible to have the organization in 
fact live up to its announced principles 
If oppose d to rebating the prac tice 
should not be countenanced and the in- 
dividual members should set the lofty 

xample of not only collecting the full 
premium on polici written, but also 
opposing departures from such a prac- 
tice by othe rs 


MINIMUM PARTICIPATING RATES. 


Suggestion Pertaining Thereto Made 
By Great Western Life—Plan 
Deemed Feasible. 


In rhe Eastern Underwriter of 
March 17, attention was called to a 
possible large field for a policy issued 
by some of the strong, w established 

la I mpanie ul 1 ) mium 


approximating the charge by the lead 


ing non-participating companies In 
this connection, our attention has been 
called to the following in the March 
julletin issued by the Great Western 
Life, and which the editor says was 
mailed the day previous to the receipt 
of our issue of the 17th: 

“Why don't the so-called mutual 
companies issue policies at approxi- 
mately non-participating rates and say 
in advance to the insured, ‘Now, you 
must not expect the dividends under 
this policy to amount to anything, as 
this insurance is issued to you, practi- 
cally, at a non-participating rate, so 
the annual dividends will be very small, 
if any, and you must not be disappoint- 
ed each year if they shall be only a 


very few cents per $1,000.’ Most of the 
prominent annual dividend companies 


are old enough and strong enough to 
do that. It is safe to say that they can 
tell very closely what their mortality 


experience will be; they bave their in- 
terest rates and expenses well control 
led and regulated; they would be safe 
in charging a conventional non-partici- 
pating rate for participating insurance, 
as first explained, and in telling the in- 
sured honestly in advance to expect no 
dividend, but whatever element of 
profit, be it ever so small, he shall re- 
ceive; instead of charging the present 
participating rates and holding out a 
promise of a larger unknown and 
speculative return in shape of an an- 
nual dividend. It seems to us that this 
would be the fair and equitable way for 
a purely mutual company to treat ita 
members in the future.” 








FEARS ASSESSMENTISM. 
increasing Age and Cost Burdensoine 
to Members—Prefers a Fixed 
Premium. 





The query department of Leslie’s 
Weekly is frequently caled upon to 
advise as to the relative merits of old 
line, or legal reserve life insurance, as 
compared with those of fraternal or as- 
essment associations. That the editor 
of the department does not place very 
much faith in the latter is evident from 
the following answers to inquiries: 

Ix, Zanesvile, Ohio: Life insurance 
should be regarded as an investmeni, 
net as a speculation. All such schemes 
as you refer to should be regarded as 
unbusinesslike. The offer is made by 
an assessment concern, which is an- 
ether objection. 

Cornwall: The company to which 
you refer is in the assessment class. 
For reasons that I have often given I 
do not regard assessment association as 
favorably as the old line companies in 
which one’s premium is fixed at the 
outset so it will not become more bur- 
densome with increasing age. 

B., Menominee, Mich.: The histwry of 
ail fraternal companies shows that with 
increasing age there must be increas- 
ing cost of insurance, and if your ex- 
pectation of life is good you will find 
hat it will cost you not only what you 
figure, but a good deal more, before the 
end of the period. You will be far more 
comfortable if you take a smaller policy 
n an old line company, if you wish ad- 
ditional insurance. 

G., Worcester, Mass.: It is impossi- 
ble to say how long any assessment as- 
sociation will be able to continue. 
Everything depends on the rapidity 

h which new members are secured. 
When these drop off it is usually the be- 
ginning of the end. 

C., Canisteo, N. Y.: If you are insur- 
ible elsewhere and have a good expec- 
tation of life, the change from the as- 
sessment concern would probably be 
advisable. Otherwise it is a specula- 
ion on which you take your chances. 

B. W., Conshohocken, Pa.: I have al- 
ways advised against fraternal and as- 
sessment insurance for the reason that 
ve never know what you must ulti- 
nately pay, while in an old-line com- 
pany your premium is fixed at the out- 

t and the dividends earned by your 

licy tend to lighten the load. 


MAKE FOR HONOR AND SUCCESS. 


Qualities Prompting Application for 
Life Insurance Recognized by Busi- 
ness Corporations. 





It is a well-recognized fact that offi- 
cials of some corporations in hiring 
oung men for office work—positions 
which qualify one for greater future 
responsibilities—make inquiry as to 


personal characteristics, habits, cte. 
This is a wise precaution, and to tne 
t of stereotyped questions put to the 
bitious aspirant for business respon- 
ilities, it would not be surprising to 


find this one added: “Do you carry 
any life insurance?” 
The following is a statement upon 


the subject by the head of one of the 
largest business houses of Kansas City, 
Missouri: 

“Of course we have every employe of 
ours who has the handling of money 
furnish us a surety policy. That has 
come to be. a necessity for us, and is a 
relief from suspicion to them. 
But we also like to know that our men 
carry life insurance. We feel that a 
man who is keeping up one or more 
life policies has just that much more 
tanyible interest in doing well than his 
uninsured fellow worker The latter 
inay be equally competent and a useful 


r ry loot 
complete 


man to us, but the insured man has a, 


greater sense of responsibility, and it 
seems to us is less likely to stumble 
than the other. If he has a family they 
are entitled to the protection of his 
policies. If he is still unmarried, yet 
insured, he has already something tan- 
gible that he is saving up for himself, 
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as well as something ahead for the | 
family whenever he does take a wife. | 

“Our own experience and observa- 
tion,” he continued, “is that men who 
carry life insurance are less apt to go 
wrong than those who are uninsured. 
The very qualities that induce a man 
to take out a policy and then keep it} 
up are the ones that make for honor | 
and success. We do not, of course, in- | 
sist on a man being insured. Thai is} 
a matter for his own common sense and | 
predilection for doing the right thing 
to determine. But we like him better 
for having insured, and have seldom 
had occasion to err in our estimate of 
his capability and honesty when we 
have learned that he is a life policy- 
holder. 

“Every member of the firm is insur 
ed,” he added, “and so, without excep- 
tion, are our heads of departments, and 
the men in al] the more responsible 
positions.” 








A Good Statement. 


The showing of the Old Line Bankers 
Life of Lincoln, Neb., as given in the 
report of an examination by its home 
State department is a most creditable 
one. The examination was made at the 
request of the company with the object 
of verifying its anuual statement and 
“affording the publicity of its methods 
and results to which its policyholders 
and the insuring public are entitled.” 

The company takes no credit for “bills 
receivable, deferred and unreported 
premiums, furniture and fixtures, prem- 
ium notes, agents balances and ‘other 
assets.’”’ It has no collateral loans, no 
real estate, no stocks and bonds. Its 
total assets aggregating $3,446,342 con- 
sist of four items, as follows: Cash in 
office and banks, $61,194; first mortgage 
farm loans, $3,191,700; loans to policy- 
holders, $130,338; interest accrued, not 
due, $63,110. Reserve on outstanding 
policies, $2,568,364; surplus, $857,937. 

The record of the company for 1909 
contained the following: Gain in surplus, 
$181,483, in reserve, $446,314, in assets, 
$633,303, in insurance in force, $3,114,- 
007; excess income over disbursements, 
$619,797; insurance issued, $5,892,657; | 
total insurance in force at the beginning 
of this year, $27,036,081. 

The company is one of the best 
managed life insurance institutions of 
the country, reflecting great credit on 
President W. C. Wilson and his corps 
of lieutenants. 


Issues New Policies. 


The American National Life of Lynch- 
burg, Va., announces new Ordinary Life, 
Limited Payment Life and Endowment 
policy forms. They are incontestable 
from date and are unrestricted as to 
occupation, residence, or travel, in time 
of war or in period of peace. 

The company has recently contracted 
with the following agents: | 

E. F. Deacon, T. J. Jackson, L. T. 
Drumheller, G. R. Glenn, S. E. Phillips 
and R. Powell, Virginia; Cary H. Wis- 
son, Clifton S. Curfees, S. R. Brown, W. | 
C. Rose, Jno. Dixon and H. G. William- 
son, North Carolina; J. G. Huff, B. C. 
Chandler, Brunson & Milhous, C. L.| 
Schofield, A. W. Bolling, Davis & Davis 
and E. D. Lemacks, South Carolina; Lee | 
H. Battle, Jno. M. Taylor, J. D. Thomas, | 
Chas. T. Hall and Tracy G. Hunter, | 
Georgia; and S. J. Shuttle, Texas. 





E. P. Marshall, the highly esteemed | 
vice-president of the Union Central Life | 
sailed on March 12 for a well-earned | 
vacation abroad. Accompanied by his | 
wife and daughter, he will spend several | 
months visiting England, France and | 
Italy. Mr. Marshall is one of the old | 
guards of the actuarial profession And, 
by the possession of a sterling char- 
acter, genial disposition and commend- 
able ability, has gained a most favorable 
place in the esteem of company officials 
and actuaries. 





The Home Life of New York has ap- 
pointed H. E. Patterson its general agent 


March 31, 1910. 








for Central Illinois, with headquarters 
at Peoria. 





Partnership an 
Corporation 
Insurance 


pays the life agent better in pro- 
portion to the time and work 
involved than any other form of 
life underwriting. Agents who 
make a specialty of corporation 
insurance find it necessary to rep- 
resent a company impregnable in 
strength and capable of accepting 


applications for large amounts. 


The Equitable 
Life Assurance 
Society 


of the United States 


by reason of its strength, size and 
prominence, affords exceptional 
inducements to life agents of 
standing and ability who desire 
to take up corporation insurance 


as a specialty. 


Address: 
GEORGE T. WILSON 


2d Vice-President 


120 Broadway NEW YORK, N. Y. 
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PARTICIPATING RATES AGAIN 


IS THE REAL TEST. 





NET COST 





Suggestion of Reduction of Rates to 
Meet Competition Combatted by 
Prominent Insurance Man. 





The suggestion, which appeared in 
The Eastern Underwriter to the effect 
that the Mutual Life Insurance Compa- 
ny, which will reduce its premiums to 
ipproximately a non-participating basis, 

the same time contracting to dis- 
tribute such surplus as may accrue, will 
eap a rich harvest, has elicited much 


discussion among managing under- 
writers. 
The representative of a prominent 


tual company has contributed for our 

lumns his views of the discussion, as 

llows: 

The theory that a mutual life insur- 
ance company could well afford to 
reduce premium rates to correspond 
with the non-participating rates of stock 
companies is fallacious in several re- 
spects. With premiums as low as those 
of the non-participating competitor, the 
agent might have a plausible argument 
in the fact that there would be dividends 
to reduce these premiums still lower, 
but there are weighty reasons why such 
a plan is impracticable. If these rates 
should not prove to be fully as low as 
those of the non-participating competi- 
or, the latter would still retain its ap- 
arent advantage, in that its guaranteed 

ite would be the lower, and it could 
still make the claim that dividends 

e at best an uncertain feature. The 
latter would necessarily be very small 
nder such conditions in any event. 
Why Participating Rates are Larger. 

The reason for making participating 
ites at all larger than non-participating 

a sufficient reason for making them 
materially larger. Reduce participating 

‘emiums to practically a non-partici- 

ting basis, and you eliminate the only 

ason for the existence of participating 
nsurance. The reason referred to is the 
estion of safety. No one pretends 
hat the exact future cost of life insur- 
nee can be determined in advance. We 
ssume that our mortality will corre- 
pond to the table, that a certain rate 

f interest will be earned, and that the 
xpense of management will not exceed 
1 certain percentage; but these are all 
ssumptions and impossible of verifica- 
ion in advance. The stock company is 
yarranted in fixing a somewhat lower 
remium than the mutual company, for 
it has its capital as a guarantee to pro- 
<t policyholders from loss in the event 
of adverse contingencies. If, however, 
the stock is merely a nominal amount, 
as in the case of most stock companies, 
the protection afforded is virtually nil. 
The mutual company, having no re- 
sources except the premiums of policy- 


holders, must guard against future ad- | 
verse contingencies that would increase | 
the cost of life insurance, by collecting | 
premiums amply large enough to pro- 
vide for such increased cost. } 

Provision Against Adverse Con- 

tingencies. 

To explain more in detail, no one 
can foresee the contingencies of the 
future—possible adverse legislation, ex- 
tortionate taxation, prolonged financial | 
depression, etc. We have already had 
legislation in several States that have | 
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Ww AN TE D 
Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 
Straight commission with or without re-"— 
Address “ G,” 


Care of The Eastern Underwriter, 105 William St., New York. 


life companies. 
newal interest. 





compelled many prominent companies 





to withdraw therefrom, simply because 
to operate under those laws would be 
to do business at a loss, as compared 
with business elsewhere—a gross injus- 
tice to the company’s policyholders in 
other States. Taxation is already ex- 
tortionate in many States, and the ten- 
dency is to increase, notwithstanding 
the efforts made by the companies 
to reduce the burden. Financial strin- 
gencies will come in the future as in 
the past, and no one can say that they 
may not be more severe and prolonged 
than any we have yet known. There is | 
the danger of pestilence and epidemics— | 
remote, perhaps, but yet a danger such 

as the conservative actuary will provide 

against. A mortality such as prevailed 

in the days of the plague, which re- 

peatedly devastated Europe, would be a 
strain such as only the companies with 

greatest resources could sustain. While | 
these contingencies are not all probable, 
all are possible, and the conservative 
actuary will provide against them by 
adding to the net premium a loading in- 
tended, not only to cover expenses; but 
all possible contingencies. The policy- 
holders of a stock company with low 
non-participating rates must rely upon 
the capital of the company for this pro- 
tection. 

Justified by Experience. 

The exaction of participating premi- 
ums materially greater than the non- 
participating rates of the stock company 
has its justification in the experience of 
the past. Several of the best companies 
now in existence would have gone to 
the wall in the dark days of the ’70’s 
had their premium incomes been limited 
to low non-participating rates. Few, if 
any, of such existing stock companies 
as have little more than a nominal capi- 
tal could have withstood that strain. 

Discrimination Against Old Policy- 

holders. 

Assuming that the purpose of exacting 
higher rates in participating insurance 
is to provide a safeguard against unfore- 
seen contingencies, it would be unjust 
discrimination on the part of any exist- 
ing mutual company to reduce its rates 


WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 
COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 
for Protection to Policyholders | 


E. O. BURGAN, 


anager 
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WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
tecord, wants a State Manager for Indiana under direct Home Office 
contract. Address. “INDIANA MANAGER.” 

Care of To& EASTERN UNDERWRITER, 105 William St., N. Y. City 








ee 
cranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - - $584,482 62 
Reserve - - - $201.3386 00 


Capital - . - 
SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


$300,000 OO 





for new business to virtually a non- 





participating basis, for by such a course 
it would leave the old policies, with 
their higher premium rates, to sustain 
the entire loss, should the apprehended 
adverse contingencies arise. For the 
(Continued on page 9.) 








nually. 


five year contract 


ARE YOU THE MAN? 
WANTED—By one of the wealthiest life insurance com- 
panies in the United States, a large personal writer and organizer 
who can show an Agency record of two millions or better an- 
Such a man can get two States for territory, a very 
liberal arrangement and a large salary and bonus under three to 
All communications confidential. 


Address ‘‘ Opportunity,’’ care The Eastern Underwriter, j 





105 William Street, New York. 





Citizens Life Insurance Company 
Louisvilie, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 











Address ‘‘ Manager,’ 








WHAT HAVE YOU TO OFFER 


To a man in charge of a small agency, who has paid 
for $400,000 personal business in 1909, and whose 
agency has paid up to date for $200,000 this year? 


care The Eastern Underwriter, 





105 William Street, New York 





MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


CAPITAL and SURPLUS $200,000 


Splendid opportunities for a permanent and profitable connection with 
this Company are waiting for a few high class Insurance men in Missouri, 
Kansas and Colorado. 

Address, DANIEL BOONE, President 


Sharp Building Kansas City, Mo. 
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| AND ITS ECO 


| Associate Counsel and Superintendant of Claim Department, The Fidelity Mutual Life Insurance Company 


Economic Relation to Society. 

Life insurance in its relation to society 
is of great economic value. It touches 
almost every phase of the life of the com- 
munity in its social, economic, financial, 
material and ethical life. Its foundation 
principle is the recognition of the value cf 
each human life and the necessity and pos- 
sibility of providing indemnification for the 
loss of such value. It may be regarded as 
a system whereby society is indemnitied 
against financial loss from the death of its 
individual members, 

Society ig composed of two general classes, 
the producers and the consumers, and, while 
each individual to some extent belongs to 
loth classes, every individual belongs to at 
least one of them. Out of the relations of 
producers and consumers grow all the many 
forms of human activity, and it naturally 
fellows that no man is independent of so- 
ciety. Each individual is of necessity a part 
of the whole body politic. This interdepend- 
ence gives to every individual life an eco- 
nomic value, and death causes a loss which 
can only be replaced by another life equally 
well equipped. Every individual, therefore, 
owes a duty to himself, his family and so- 
ciety to provide against the burden of the 
loss which will result from his death. If a 
nian moves from one community to another 
and leaves behind him unsatisfied obliga- 
tions, he forfeits the esteem of the commun- 
ity. It is still greater to his discredit if he 
passes out of this world without making 
proper provision for the obligations and re 
sponsibilities which he created during the 
period of his life and which must necessar- 
iiy extend beyond its duration; for the man 
who moves from one community to another 
may still fulfill his obligations, but after 
leath no man can do that which he should 
have done during his lifetime. 

A large portion of the family is likely to 
Le non-earning, and frequently not properly 
equipped to immediately secure enough 
money for support should the bread-winner 
die. If proper provision has not been made 
fur these dependents a loss is sustained 
which falls not only upon the family Lut 
upon society, or the State. The dependent 
ones enter the race of life handicapped, and 
loses by the operation. The fam- 
ily, therefore, bas an economic demand upon 


the State 


the head of the house for an even opportua- 
ity in the race of life, and the State has 

economic demand that every man shall 
do his share, and not lay undue burdens 
upon it; for what the individual fails to do 
the State or society must do for him. This 





y the existence of the various 
institutions and charitable 
tions throughout the country. 
Anything which tends to aid the individ- 
roviding for the burden of his obli- 
an economic help of 
Such help is fur- 
other 


is evidenced | 
organiza- 





way, by he business of life insurance. 
:very family in which there is a policy of 
ife insurance is of greater value to itself 
i to society, and the degree of its value 
iy be asured by the relation of the 





int policy to the amount needed 
to fuolf the obligations of the head of the 
famuly 
These ruths apply as well to the man 
vho is able to pay for a million dollars of 
surance as they do to the man who is 
ve to buy only one hundred dollars of in- 
surance. The conditions of life, the amount 





obligations and responsibilities vary ac- 





ing to the individual, and the rich man 
owes the same duty to himself, his family 
nd to society as the poor man. It is only 


1 question of degree. Life insurance in its 








HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn. 











BY FREDERIC H. CALKINS 


(Concluded from last week.) 


HISTORICAL OUTLINE OF THE DEVELOPMENT OF LIFE INSURANCE | 
NOMIC RELATION TO SOCIETY 








present developed condition is able to meet 
the wants of all, irrespective of degree, and 
hence its great economic value to society. 

How, then, does life insurance perform 
these valuable economic functions? 

In the first place, it encourages frugality 
and thrift. Human nature is such that it 
will not as a rule make provision for the 
future except under pressure. 

The natural tendency is to spend the in- 
come as it is received and trust to the fu- 


ture to provide for its continuance. While 
this is the general tendency there are, of 
course, exceptions, otherwise the savings 


banks would not hold such large deposits 
of savings. Such savings, however, are 
purely voluntary and appeal more to the sel- 
fish side of the individual, so that if vec- 
easion arises for use of the amount intend- 
ed to be placed in the savings bank the 
tendency is to say, “I will put in double the 
amount next time;’’ so the amount is used, 
with perhaps the result that only the usual 
amount, or even less, is deposited the next 
time, for the same reason, or through inabil- 
ity to save on account of some extra neces- 
sary expense. Life insurance requires the 
payment of the savings at stated times, and 
the individual becomes accustomed to treat 
the insurance premium in a similar manner 
as the interest on a mortgage or a note. 
The more payments he makes the more valu- 
able the asset becomes and the stronger the 
desire to retain it. This spreads from the 
individual to the other members of the fam- 
ijx and all are led to become thrifty and 
saving in order to help the insured mem- 
ber of the family to retain the policy, which 
is for their benefit. As stated, the savings 
bank deposits appeals more to the selfish 
side of the individual, and the failure to 
make the intended deposit does not affect 
the sums previously saved, hence there is 
an incentive to make further deposits, and 
no compelling reason to induce the saving. 
Life insurance in a measure forces the in- 
dividual to beome thrifty, and there is no 
other business to-day which exercises such 
influence to so marked an extent. The en- 
couragement of thrift is recognized as an im- 
portant factor in social and material 
economics. Its importance is urged over 
and over again by writers on _ political | 
economy and sociology, as making for the | 
well being of society. The extent of the in- 
fluence of life insurance in this direction 
may be realized when consideration is given 
to the millions of policyholders of industrial 
companies and the millions more of policy- 
helders of the other life insurance compa- 
nies who are regularly paying the premiums 
required by the policies they hold. The 
collection of the few cents a week, or the | 
fifty or a hundred dollars at stated intervals 
during the years from the several individ- 
uals, does not seem to he a great deal when 
considered individually, but when the agzre- 
gate of these sums for a single year is con- 
sidered the amount large that its im- 
mensity is hardly comprehended. All these 
vast sums of money are savings not only 
made possible, bunt produced, by the influ- 
ence of life insurance 

Another pjhase of the economic value of 
iife insurance to society is the means it 
affords to society in general to aid the in- 











is so 


dividual units to better provide for the 
needs of the dependents by the accumula- 
tion of any estate larger in amount thin 


the individual could alone accumulate. It is 
the most effective means of uniting the 
lurge numbers of individuals for mutual 





help It gathers up the contributions of the 
many and disburses them as needed. It | 
thus acts as a redistributor of wealth. It | 


assembles the savings of the individuals and 
enables their investment in a manner to 
produce a maximum of earning capacity. By 
its scientific development it enables the pay- 
ment to the individual of a large prinicipal, 
no matter whether a few or many payments 
have been made by him. It has the advan- 
tege over the purchase of property or indi- 
vidual accumulation of savings in that in 
such cases the principal sums must be pro- 


vided by the individual savings, whereas py 
the associated savings the principal sum 
may be secured without injustice or loss to | 


others, no matter how short the individual 
life may be and no matter how few the pay- | 


rents made by him. The law of overage, 
upon which the business is founded, makes 
such provision fair and just to all. It af- 


fords a safe and equitable method of com- 
hiring the units of a society in the most ef- 
fective way to assist the individual units to 
perform their several obligations to society 
cenerally. 

Another phase of the subject is the itm- 
portant part life insurance performs as an 
ceonomiec factor in the material development 


of -the country. This is accomplished by 
the combination of Individual capital. One | 
thousand men with $1,000, each acting in- 


accomplish no more than 
capital and greater | 

Life insurance as- 
capital and thereby 
individual to secure 


dividually, can 
ene; but combine the 
results can be obtained. 
sembles the individual 
not only enables the 


greater returns, as already shown, but ere- 
ates an accumulation of capital available for | 
the development of business and for com- | 


munity improvement. The investments of 


hfe insurance companies are to be found in | 


all parts of the county. Municipalities de- 
siring to make improvements and requiring 
the use of large sums of money for a long 
peviod of years find the life insurance coin- 
panies ready to purchase their bonds. Rail- 


road companies desiring to extend and im- | 


prove their property can likewise find in the 
life insurance companies purchasers of their 
bonds. Individuals desiring to develop their 
property or business will find the companies 
ready to make mortgage loans or other col- 
lateral loans. 
thus bring together the different corpora- 
tions and individuals who need to borrow 
large sums of money to aid in the develop- 
ment of business and of community property 
generally, and the multituae of individuals 
who have sinall sums to invest, thus making 


The life insurance companies | 





TO WIN IN 
COMPETITION 


Represent the Company whose 
agents have the strongest fighting 
material and the most telling ar- 
guments. Everyone knows the 
superiority in low cost to policy- 
holders, (due to high interest 
earnings, low death and expense 
rate) of 


THE UNION CENTRAL LIFE 


Insurance Co, of Cincinnati 


$74,523,966.28 
$72,324,302.92 


Assets = 
Liabilities = 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 
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in the past SIX MONTHS. 


apply. 


business. 


Fellow Agents: 


ENTHUSIASM is CONTAGIOUS, and is the SUREST 
method, in addition to WORK, for producing SUCCESS. 

I have paid for, PERSONALLY, $550,000.00 of life insurance 
YOU can do the SAME, with my 
ASSISTANCE, by working under ME, getting the benefit of my 
EXPERIENCE, and learning the “MODUS-OPERANDI” to 
apply for getting BIG BUSINESS. 

“Has beens” and “was its” need not apply, but “ LIVE 


ONES,” and “ARE ITS,” and “COMERS,” will do WELL to 


Let me know something about yourself and we will do 


HENRY W. GENNERICH, 
Room 204, 176 Federal St., Boston, Mass. 








Began Business November ist, 


For agency contract, address 


1909. 
“ Guaranteed Life Insurance.” 


Great Southern Life Insurance Company 


HOUSTON, TEXAS 


PAID IN CAPITAL AND SURPLUS OVER $475,000.00 





Business confined exclusively to 


0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








materially in se-uring business. 


our terms to agents. 


WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST BLDG. 


READING, PA. 








UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISCO, CAL, 
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ivailable such small amounts of capital for 
the development of business and the im- 
provement of property and social conditions 
generally. 

The Agent as a Factor. 


The vital power of life insurance, how- 
ever, as an economic factor, is the life in- 
surance agent. He is the generating force 
which gives life and vitality to the business. 
It has been demonstrated again and again 
that without the work of the agent the 
business of life insurance would be of coin- 
par atively small account. This is forcefully 
illustrated by the experience of the Equil- 
able Life of London, which does not employ 

gents, but merely ‘offers to the public the 
p rivilege of insuring. This Society was in- 
corporated in 1762, and is therefore nearly 
1%) years old, yet its gross assets at this 
day are only about $25, The new in- 
surance issued each year has been practical- 
ly uniform for the past ten years or more, 
averaging only about $1,250,000 per annum, 
cr less than many of the American compa- 
nies write in a single month, and less than 
some of the industrial companies write in 

single day. One American industrial com- 
pany alone issued during the year 1009 new 
policies of life insurance of all kinds aggre- 
gating about $500,000,000, upon which it re- 
ceived about $9,000,000 in premiums. 

Life insurance agents represent a great 
teaching force and a great compelling power 
daily at work among the individual members 
of society, urging performance of the duty 
which each individual owes to himself, his 
family and to society. The work of the 
igent is not limited to the new insurance 
he succeeds in securing and in the benefit 
resulting therefrom, but the work done in 
other directions, though nos successful in 
ecuring new business, indirectly operates 

benefit the individual and the system of 
life insurance generally. Its principles and 
p ssibilities are made known to an increas- 
ing number of individuals; the purposes to 
which it can be applied become more gen- 
erally appreciated, and the benefits it affords 
¢ spread broadcast over the country. 

The medical examiners, through the work 
of the agent, become an auxiliary force for 
the expansion of the business and the intlu- 


ce of its principles throughout’ the 
mmunity. Not only do these = auxil- 
ry agents extend the influence of 
the principles of life insurance as a 


ovision against loss to the individual and 
ciety and a means to provide for the com- 
fort and welfare of dependents, but they 
esercise an important influence toward the 
mprovement of the physical well being of 
clety in the teaching of the physical re- 
uirements for securing a policy of iife in- 
rance, and the necessity for restraint in 
self-indulgence. 
The life insurance agent, therefore, is a 
st important factor in the development of 
» business, and the profession of life un- 
rwriting, which is the proper name for 
the business of the life insurance agent, is 
of the most important branches of 
human activity exercised for the improve- 
nt and well being of society and its in- 
idual members. 


| 





A Work of Interest to Life and Casu- 
alty Underwriters. 


«A recent publication from the press 
of The Spectator Company, New York, 
is entitled “Claims Arising from Re- 
sults of Personal Injuries,” by W. Ed- 
ward Magruder, M. D. To the life and 
casualty underwriter, anxious to in- 
form himself as to “the relation injury 
bears to disease and disease to injury” 
ind also “how persona! injuries may af- 
fect various diseases, and how certain 
diseases may add to claims for acci- 
dents by protracting recovery,” the 
work should be of great value. 

Dr. Magruder, the author, is a physi- 

an of high professional attainments, 
ind as medical examiner and adjuster 
for a number of life, accident, health 
nd liability «insurance companies, 

ows the peculiar value to the un- 
derwriter of the subjects dealt with in 
his work and freely and fully gives the 
‘esults of his extended experience and 
search, 








Look Here, Brokers! 
T have a COMMISSION 


PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 











“HOW TO SECURE PROSPECTS 


Agency Director Garnett, of Buffalo, 
office of the New York Life has been 
tofiowing for six months a plan which, 
he affirms, is responsible for an in- 
crease of from 10 to 20 per cent. in the 
business of his branch, says Vice-Presi- 
dent T. A. Buckner. 

Certain agents were prone, after .n- 
suring one member of a family, to over- 
look the remaining healthy members, 
and to fail to properly and thoroughiy 
solicit ‘them for life insurance. Mr. 
Garnett has been conducting recently an 
active campaign for “remaining meul- 
bers,” and the results have been most 
satisfactory in dollars and cents. lf 
this condition exists in Buffalo, it may 
exist elsewhere. A word to the wise, 
then, is sufficient. Your attention is 
called to the fact that there are many 
times other members of an applicant’s 
family who are in good health, of insur- 
uble age, with insurable interests, and 
who ought to be covered. For example, 
from the answers made to the Medical 
Examiners in a case which happens to 
lie before me, I find that the insured’s 
four grandparents lived to be from 70 
to 88 years old; two of them dying of 
old age. The insured’s father died 
of paralysis at 69; his mother of 
old age at 75. There were five brothers 
and four sisters; one brother met death 
in a railroad accident; the remaining 
four brothers and the four sisters are 
all living and “all in good health,” the 
papers state. What better materia! 
than this could any New York Life man 
have? Are you giving this phase of 
the business the attention it deserves? 
Life men are always on the lookout for 
prospects; here you have a_ steady 
stream of first-class prospects who 
merit your first and best consideration. 
In Mr. Garnett’s words look after the 
healthy members of every Applicant's 
family. 

Getting in Touch With Friends. 

Mr. Buckner calls attention to an- 
other method used by Hamilton Cooke 
of St. Louis, namely that of securing 
from the applicant the names of three 
friends, writing them on the applicativa 
blank. He says: 

“In addition to following up the 
healthy members of an applicant’s fam- 
ily, another excellent way to keep in 


INSURANCE ACCOUNT REVIEWED. 





Vice-President W. D. Wyman, of Berk- 
shire Life, Sets Forth the 
Results Accomplished. 


A detailed report of the Berkshire Life 
for the past year has been received, the 
statement being filed following a careful 
examination by a firm of certified public 
accountants, 

The report of W. D. Wyman, vice- 
president and treasurer, contains the 
following review of the insurance ac- 
count: 


During the year 1909 there was issued, in- 
eluding dividend additions and _ reinstate 
nents | $4, 843,156 in new insurance: during 
making a gain in 1909 over 
1908 of $1, 620,43: in new insurance or a gain 
of 5O per cent 

Of this new insurance issued there were 
in new policies secured through its Agencies 
$4,383,596 as compared with $2,940,600 for 
the year 1908, or a gain of $1,442,992 insur- 
ance written by its Agents, or a gain of 49 
per cent. 

The total premium collected for 1909, less 
premiums for reinsurance were $2,236,116.29: 
for 1908 $2,251,643.51 or a gain of $84,472.88 
The new premiums collected in 1909 which 
included dividend additions and reinstate- 
ments were $326,405.19; new premiums col 
lected in 1908 were $196,715.81, being a gain 
of $129,689.38, or 66 per cent. Of the above, 
hew premiums on policies issued in 1909 
were $156,864.26; new premiums on new poli- 
cles issued in 1908 were $87,687.28, there ‘e- 
ing a gain in new premiums on new policies 
issued in 1909 over 1908, of $49,177.08, or 55 
per cent. 

The company now has in force 26,512 poli- 
cles representing $65,263,927 ontstanding in 
surance. On December 31, 1908 it had 25.- 
982 policies In force representing $64,279,505 
outstanding insurance,, showing a gain of 
$984,332 insurance in force. 





A license has been issued the Standard 
Fire Insurance Company of Hartford. 
M. Lewen Hewes is its president. 


prospects is t2 secure and place on an 
application the names of three of the 
applicant’s friends. Why should I se 
cure the names of three friends on eacn | 
application?’ fieldmen frequently ask. 
Iuspeetor of Agencies Hamilton Cooke, 
of St. Louis, is strong on this point. He 
velieves, and knows from experience, 
that many advantages do accrue to the 
agent who pursues this practice syste- 
matically. Some of the reasons why 
you should do this are these: from the 
company’s standpoint it is important 
that ‘three friends’ be given, since it 
frequently enables the company to) 
inore promptly and accurately complete 
the inspection report. In this respect 
it it is to your interest to see that ihe 
name of the ‘three friends’ are affixed 
to every application, in order that the 
policy may be issued and reach you as 
promptly as possible. 

“The most important reason why} 
fieldmen should make this their rule is} 
the opportunity it affords them to im- 
mediately call on each of these frienus 
and say, ‘Mr. Jones, your friend, Mr. 
Smith, has just applied to the New 
York Life for a policy and gives your 
name as a friend or acquaintance who, ! 
he thinks, might be interested in the 
step he has taken, and might desire to 
know some of the facts.’ The point is 
this: the majority of men will grant 
you an interview in order to discuss 
matters pertaining to a friend’s inter- 
est. During this discussion many will 
ask for further information about lie 
insurance, furnishing you an opportun- 
ity to outline what you have done for 
the friend and his family. And, while 
there, it is well to secure the names of 
such other people as the gentleman with 
whom you are talking feels might b 
interested in such a contract The 
of ‘three friends’ on every applica- 
tion will undoubtedly secure for a dip- 
lomatic, enthusiastic agent from six to 
ten interviews, and interviews are what 
get the business. From the company’s 
standpoint, and from that of personal 
interest, do not fail to secure the names 
of ‘three friends’ only every applica- 
tion. Then be sure to call on the 
parties and the result will generally be, 
as it has been in the past—a paying lot 
of new business.” 


MAKES CLAIM FOR BACK TAXES. 
Texas Commissioner Holds Company 
Must Pay for Interval While 
Out of State. 


Insurance Commissioner Hawkins of 
Texas is withholding a license to do 
business in that State from the Home 
Life until it pays a gross tax on premi- 
ums collected since its retirement from 
Texas on account of the Robertson law. 

The company contends that no new 
business was written during its absence 
from the State; that it simply collected 
premiums on insurance already in 
force, thus carrying out its obligations 
to policyholders. It is also alleged that 
the object of the company in seeking 
readmission was to do a reinsurance 
business only and that it could not be 
held as amenable to the requirement of 
the Robertson law. The commissioner, 
however, ruled otherwise. 








THE 


FIRST MUTUAL 





Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, 


MASS. 


Operates on a full 3p per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 


security, 


with a safe, 
seen contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
i cGeiees Vedeennss 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


, EDWARD W. ALLEN, Manager 


0 Broadway, New York 


LATHROP E. BALDWIN, Manager 


141 Broadway, New York 


onan, H. STRAUSS, General Agent 


Fifth Avenue, New York 











1860 


force; 





Aseets...... 
Liabilities (including Di- 
vidend Endowment 


Net Surplus.... 
Insurance in Force... 


over $1,917,117.00 
$655,149.17 was added to surplus ac- 
count. 


50th Year 


Home Life 
Insurance 
Company 


of New York 


1910 


GEORGE E. IDE, President 


$23,626,018.63 


POM. is:0:0. 00:05 606000 21,858,691.62 
Dividend Endowment 

Fund (Deferred 

Dividends) .......... 2,119,044.00 


1,767,327.11 
-» 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 


increased 
that over 


that assets were 
and 








GOOD AGENCY 


Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


[LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Agents 




















THE!READING FINANCE AND SECURITIES COMPANY, INC., 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 


NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


Fiscal Agents 
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POINTERS FOR AGENTS. 


When a life insurance 

Who policy is sold ‘the inter- 
Profits by ested parties are the in- 
Lapses? sured, the agent, and the 


company. The same par- 
ties are also interested in keeping the 
contract in force, but in the event of a 
lapse the question arises—Who profits 
by such a lapse? 

It should be borne in mind that a 
large proportion of lapses take place in 
the early years and this must be con- 
sidered in determining the profits, if 
any, from this source, says the Pacific 
Mutual News. 

The initial expenses in placing a life 
contract on the books are very heavy, 
and a number of such expenses are 
incurred but once. Companies have 
not been able to pay these initial ex- 
penses and the death losses, and to set 
aside the reserve from the first year’s 
premiums. The agent, likewise, is 
usually under more or less expense in 
closing his prospects, and the success- 
ful solicitor invariably looks to his re- 


newals for his real profits. The in- 
sured pays the same premium for life 
or for a limited period of years. The 


cost to the company of carrying his in- 
surance because of the advancing death 
rate in his class increases with each 
year. Under the level premium plan, 
his premiums in the early years after 
the first pay the current costs and pro- 


vide for a fund for — later years when 
the aggrecan will be less than the cost 
at that time. In view of the large 


initial expenses, he does not receive any 


refund or surrender value if the policy 
lapses before the end of the third year. 
Therefore, none of the interested parties 
profit by lapses. 

While it is true that in ‘the later 
years lapsed contracts in the case of 
deferred dividend policies contribute to- 
ward the profits of the surviving mem- 


bers, it is not the source of profit that 





it has been heretofore where the policy- 
holder forfeited his entire reserve, as 
well as his dividends, upon lapsation. 
in this n ree sr of lapses it is interesting 
to note that our lapse ratio in 1909 
decreas a about 27 per cent. over that 
of the preceding year. This represents 
on yf the strongest features of our 
recent statement, and also reflects im- 

nent in ne character of our force. 

In selling erred dividend policies 
it is not adv sable and seldom correct 
to advance the idea that profits result 
from lapses. Sell every policy so that 
the insured will believe in carrying the 
contract to maturity. yu have enough 
arguments for dividends in our pres- 
ent condition and experience as to mor- 
tality, interest earnings and expenses. 
It is t nanent agent and policy- 
holder whom we desire, and who are 
the most profitable to all concerned. 

+ 4 + 
Not infrequently a soli- 

Meeting citor finds the greatest 

a Wife’s barrier to landing an ap- 

Objections. plication in the wife of 

the one he is trying to 
insure. Strenuous objections are made 
and it requires considerable tact to 
handle the. situation. The Security 
Agent offers the following suggestions 
for meeting the oft repeated excuse 
“My Wife Objects:” 

“Isn’t your wife’s objection based on 
sentiment? Should this govern your ac- 
tions for her future comfort? She is 
evidently ignorant of the true intent of 
life insurance, or superstitious, and 
does not appreciate, as you must, the 
necessity for making proper provision 


now for the uncertainties of the future. 
As you are the breadwinner, and the 
one to supply the family needs now, 
you can better determine what her re- 
quirements will be after your death, and 
what means she will have for meeting 
them. Insurance money is not blood 
money, but bread money, and widows 
know this fact if wives do not.” 
— aa € 


The average young man 

Insurance has some hazy notions 
for concerning the value and 
Protection. object of life insurance. 


If he is the right sort, 
he generally wants to take out a small 
Endowment policy because he’s heard 


‘that an Endowment policy is the in- 
surance a young man should have, says 
The Field, published by the Phoenix 
Mutual Life. Without discrediting En- 
dowment, it may be said that it is 
reasonably certain that a young man 
of this class will soon have persons de- 
pendent upon him and find that a larg- 
er amount of protection is required. 
The premium on his Endowment may 
be quite a tax, and additional insur- 
ance when he should have it may seen 
burdensome. 

Limited Payment Life may be more 
advisable than Endowment in many 
cases. Suppose a prospect 25 years of 
age; the difference in premiums between 
a 20-Year Endowment for $1,000 and a 
20-Payment Life for $2,000 is but a little | 
over $10, and the difference in tenth | 
and twentieth-year net costs is about 
the same. Moreover, the Cash Value of 
the $2,000 20-Payment is $1,012 at the 
end of twenty years. The insured may 
secure his $1,000 Endowment, but in the | 
meantime he would have had $2,000 of | 
protection by the other plan instead of 
$1,000 at an extra outlay of only $10) 
yearly. The chances are he will need | 
the protection. 

. a o 
Napoleon would have | 
made an ideal life insur- 
ance salesman. In th? 
first place he would have 
gone forth with some definite aim, with | 
some particular case in view, and he 
would have studied that case as thor- 
oughly as he studied his battles. Who} 
is this man? What are his habits? 
What is his point of view? What is his 
position in the community? What is 
his income? How much property has 
he? How is it incumbered? What are | 
his investments? How much of a} 
family has he? How much insurance | 
does he carry? What are his policies? | 
How much ought he to carry? What 
kind of policy best suited to his | 
needs? What is the weak point in his 
probable defense and his nature? In a} 
word, this ideal salesman would havs 
so studied the situation in every detail | 
and in all its bearings, and acquired 80 | 
intimate a knowledge, not of life insur- 
ance statistics, but of the particular | 
case in question, that this man would 
have realized at once that he was deal- 
ing with a specialist—H. N. Hoyt. 
: - > 


An Ideal 
Solicitor. 





is 


Vice-President Thomas 

Keep A. Buckner of the Nev 

Track of Dates York life does not be- 

of Birth lieve that the recent 

ruling of the New York 

Insurance Department prohibiting the 

dating back of policies work a hard- 

¢hip on solicitors. On the contrary, he 
says it is a blessing. He says: 

“It furnishes an incentive to keep 
posted on the birth-dates of those whem 
they have insured, in order to later on 
ecure them for further insurance, as 
important events take place in their 
lives, As a man succeeds, he ought to 
have more and more protection. When 
he marries he should insure. Each 
increase in his family should mean 
more insurance, for his death grows 
proportionately more disastrous. All 
these and other events too numerous to 
mention furnish opportunities to get at 
a man, particularly prior to a new 
birthday when the premium rate wii 
change. Agency Director Gallagber, 
Baltimore Branch, pays specia! attena- 
tion to changes in birth-date. He gocs 
over the records monthly, and, as near- 
ly as possible, furnishes his staff with 
a list of people whom they have writ- 
ten and whose birth-dates change within 
the month, resulting in a splendid new 


business. For years one of the large | 
| 





life insurance companies has not allow- | 
It nas | 


dated back. 
watch these 
changes of birth, and some of their 
agents are said, in that way, to secure 
a great bulk of their applications.” 

* * * 


to be 
agents to 


ed a policy 
trained its 


When an agent sells a 





Placing policy he frequently has 
Additional the conviction that his 
Policies. client can and should 
take a larger amount of 

insurance. In such cases the company 


is usually asked to issue an additional 
policy for such an amount as the agent 
thinks he can place. 

In this matter we would like to cau- 
tion the agents of the Pacific Mutual 
just a little and to urge that they do 
not ask for an additional policy unless 
they are very sure it can be placed. It 
is an easy matter to ask for an addi- 
tional policy, but if it is not placed 
there has been trouble and expense to 
no purpose. But this is comparatively 
small compared with the unfavorable 
impression made by a large amount of 
business reported at the end of the 
year as “not taken.” Every additional 
policy asked for but not placed goes to 
swell the volume of this “not taken” 
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A Weekly Journal Which Helps the Agent 
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MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 
opportunitios for advantageous posi- 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
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FRED E. RICHARDS, President 
Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 


THORNTON CHASE, 





Supt., 405 Exch., Bidg., Los Angeles, Cal. 





( Course of In uranca Education 
ea for Furnishing 
| ieee. New Model Polic, 


wae Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. 6o., 


HARTFORD, CONN. 


Write Home Office 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends. 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Prestdent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec 








OHIO, 





This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition. its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy 


holder and agent. 
For circulars and rates address 

EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 





253 Broadway 








Assets $2,127,667.58  - 


For Territory, Address 


RESERVE LOAN LIFE INSURANCE CO. 
Indianapolis, Ind. 

- Liabilities $1,891,363.65 

Surplus to Policyholders $236,303.93 


EE Secretary: 








E. B. cRalG. V. 





“OLD HICKORY” 





THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


CHATTANCOGA, TENNESSEE 


Z. C. PATTEN, President 
THEO, F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


HOME OFFICE: 


-Pres.—Gen. a 
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business, a consideration which some 
who are in the habit of asking for 
additional policies have evidently been 
ignorant of or have overlooked. 

in the year 1909, $1,553,000 in addi- 
tional policies was asked for by cur 
agents, and $649,500 placed and paid for, 
or 42 per cent., a very fine percentage. 
$67,500 of this additional insurance, or 
4 per cent., is mot yet reported and 
may be placed; 54 per cent. has been 
returned and cancelled. 

When an agent asks for an extra 
policy, it seems to us he should not say 
anything to his client about it until he 
has delivered the first policy and re- 
ceived the settlement. He can then 
produce the additional policy and say 
to him that the company considers him 
a first class risk, that it thinks he 
can easily carry this amount of insur- 
ance, and ‘that it would like to have 
him on its books for a larger amount 
than he has asked for—all of which is 
true. To take this extra policy means 
to the insured, not the making of an 
additional application or the bother of 
a new examination, but simply the 
writing of another check, and in this, 
if the agent is a good salesman, he has 
an advantage he did not have when he 
wrote the original application. He 
should find it easier to place this sec- 
ond policy than it was to get the ap- 
plication for the first.—Pacific Mutual 
News. 





Heads North State Mutual. 





At a recent meeting of the board of 
directors of the North State Mutual 
Life of Kinston, N. C., N. J. Rouse was 
elected president succeeding the late 
Capt. J. W. Grainger, the vote being by 
acclamation. 

Mr. Rouse is a lawyer, 48 years of 
age and graduated from the University 
of North Carolina in the class of ’81. 
He has served two terms as mayor of 
Kinston. He is president of the First 
National Bank, of Kinston, and the 
Rouse Banking Co., of LaGrange, and 
is also president of the Kinston Cotton 
Mills; a director of the Kinston Insur- 
ance and Realty Co., the Chesterfield 
Manufacturing Co., of Petersburg, Va., 
and was one of the founders of the Un- 
derwriters Fire Insurance Co., of 
Greensboro, N. C., and a director until 
he resigned, in January, 1910. 





Denied by Metropolitan. 





The accusation that the Metropolitan 
Life favored the Hedden Construction 
Co. of New York in the way of contracts 
on ‘the erection of its tower and in mak- 
ing loans to builders is flatly denied by 
the officers of the company. 

Treasurer Ecker, of the Metropolitan, 
said, when asked about the matter: 

“Every contract for the building of 
our tower was led by open competitive 
bidding, with the exception of that for 
the masonry. As testified at the Arm- 
strong investigation, the masonry was 
erected by the Hedden Construction 
Company for a 4 per cent. commission 
on the actual cost. The Hedden Con- 
struction Company also assumed re- 
sponsibility for all sub-contracts for a 
similar commission. We are convinced 
that we received the full value for our 
money. Every brick and stone built in 
was under the supervision of our own 
inspectors, and all materials were also 
passed upon by our own representatives. 

“The Metropolitan’s business relations 
with Hedden Company began long be- 
fore the tower was erected. It put up 
some of the rest of the building. We 
selected it as it had done excellent work 
for the Prudential of Newark, our prin- 
cipal competitor, and we were certain 
it would do good work. 

“John R. Hegeman, president of the 
Metropolitan, had nothing whatever to 
do with the appointment of his nephew. 
I understand that John C. Hegeman was 
a classmate of Albert S. Barlow, vice- 
president of the Hedden Construction 
Company, and that he knew young Mr. 
Hegeman at Stevens Institute. It was 
through him alone that the appointment 


UNUSUAL BENEFITS PROMISED 


BY OKLAHOMA NATIONAL LIFE. 








Pouble Indemnity for Accidental Death 
~—-Beneficiary Insurance and Totai 
Disability Clause. 





The Oklahoma National Life of Okla- 
homa City is issuing what it calls a 
“guaranteed premium reduction policy,” 
in which unusual benefits are promised. 
There are four of these special benefits, 
as follows: 

(1) Double indemnity in case of the 
accidental death of the insured. 

2) Insurance of the beneficiary for 
the face of the policy in the event of 
the accidental death of said beneficiary 
while riding in or on any vehicle or pri- 
vate conveyance. 

(3) Payment of the face of the poli- 
cy in ten equal annual installments in 
the event of the permanent and total 
disability of the insured. 

(4) Immediate payment of an amount 


not to exceed five per cent. of the :.ace | 


of the policy upon the death of the in 
sured. 

Under the head of “First Option” the 
company gives the following scale of 
charges: 

The Guaranteed Premium reduction 
Coupons being applied to reduce premi- 
ums, the annual cost at age 35 on 20 
Payment Life Policy for $10,000 is as 
here shown: 


Coupon for Year Premium 
1 $393.70 
$39.40 2 354.30 
45.90 3 347.80 
52.50 4 341.20 
59.00 5 334.70 | 
65.60 6 328.10 
72.20 7 321.50 
78.70 8 315.00 
85.30 9 308.40 
91.80 10 301.90 | 
98.40 11 295.30 
105.00 12 288.70 
111.50 13 282.20 | 
118.10 14 275.60 
124.70 15 269.00 
131.20 16 262.50 
137.80 17 255.90 
144.30 18 249.40 
150.90 19 242.80 
157.50 20 236.20 
or 


Second Option. 

Should the Guaranteed Premium Re- 
duction Coupons not be applied by the 
insured to reduce the annual cost as 
above shown, the company guarantees 
to mature a 20 Payment Life Policy in 
14 full years. 








was made, and John R. Hegeman knew 
nothing about it till his nephew inform- 
ed him of the offer. 

“We have made loans recently on 
two large buildings put up by the Hed- 
den Construction Company—the City In- 
vesting Building and the Fifth Avenue 
Building. Im each case the loan was 
made before the Heddens were em- 
ployed, and of 500 loans we have recent- 
ly made, only 3 have been on those 
erected by that company.” 





M. J. Hazeltine, an agent of the Union 
Central Life at Dixon, Ill., celebrated 
his 84th birthday anniversary recently. 
During the year 1909 he paid for 23 
policies for an insurance of $40,500 and 
paid for $10,000 of business during the 
first two months of this year. He has 
represented the company for 30 years. 


Richmond Post Office Robbed of $30,000. 





Fully $30,000 in stamps, together with 
$160 in cash, was stolen from the Rich- 
mond, Va., post office on Monday night, 
after the cracksmen had pierced the 
vault with steel drills. 





The issuance of $500,000 bonds by 
Jersey City to install new water mains 
has been authorized. 





The Empire State Surety Company of 
New York has appointed E. A. Tallman 
head of its court bond department. 





53% - Increase 
22% - 


12% - 





State Mutual Life Assurance Co. 


OF WORCESTER, MASS. 
INCORPORATED 1844 


BURTON H. WRIGHT, President 
New Business Gains 
1909 over 1908 - . .- 
Increase 2 months 1910 over 1909 - 
Increase 2 months (910 over 1908 - 
There’s a Reason! 


WHY ? 


Ask EDGAR C. FOWLER, Superintendent of Agencies 


§3% 
22% 
12% 











THE MINNESOTA MUTUAL 


LIFE INSURANCE 


ORGANIZED 1880 


E. W. RANDALL, President 


Offers exceptional opportunities in the GREAT NORTHWEST to agents who 
can get business. *eExperienced men know a good thing when they see it. Let 
us show you. We make a specialty of training inexperienced agents, also. 


Address , P, WILLIAMS, Agency Manager, ST. PAUL, MINN, 


Co. 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 20 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders 

Gross Assets January J, 1910 - - - $45,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y, 








PARTICIPATING RATES AGAIN. 
(Continued from page 5.) 


same reason, no mutual company to-day 
would be justified in selling one form of 
participating policy at lower rates and 
prospective smaller dividends than it 
charges for other policies of the same 
kind. If there is warrant at all for 
charging higher rates for participating 
than for non-participating policies, in 
order to provide for possible adverse 
contingencies, then there is no warrant 
for the same company’s issuing two 
classes of policies of the same kind at 
different rates, thereby throwing all the 
burden of providing for these adverse 
contingencies on the higher premium 
forms. 
Rate-Cutting Unprofitable. 

Granting that there is a good talking 
point in low rates, the company, that 
attemps to reduce its premiums to ap- 
proximately a non-participating basis, 
must be prepared to meet competitors 
of its own class, who will cut rates still 
lower. It will then either lose the ad- 
vantage sought, or it must reduce its 
own rates still lower, thus increasing 
the hazard of inadequate rates, while 
leaving the non-participating competitor 
still in possession of every argument it 
now has in favor of a lower “guar- 
anteed”’ rate. 

Net Cost The Real Test. 

After all, with dividends payable an- 
nually, there is no real advantage to 
the company with premiums somewhat 
smaller than those of competing com- 
panies, for the question is adjusted by 
dividends at the end of each year. The 
better managed company will show the 
lower net cost, regardless of the prem- 
ium paid at the beginning of the year; 
while the company with the higher 
premiums will always be the better 
equipped to withstand any unusual 
strain that may come in the future. In 
the last analysis, net cost is the deter- 
mining factor, and that analysis is made 
every year. 





THE COLUMBIAN 
National Life Insurance Company 
oF 


Boston, Massachusetts 


Life, Accident and Health 
Insurance 


The Only Massachusetts Non-Participating 
ompany 


HE NEW COLUMBIAN POLICIES |CEPT. ’09) 
- ARE UNEXCELLED II! CLEARNESS 
AND LIBERALI!ITY 


Good Contracts and Territory For 
Good Producers 


ARTHUR E. CHILDS, President 











BANKERS GUARANTEE LIFE. 





Texas Company to Have Capital of 
$200,000—Men Who Are Behind 
the Proposition. 





The Bankers Guarantee Life Insur- 
ance Company of Taylor, Tex., now in 
process of formation is being organized 
by two life insurance field men, Messrs. 


Garwood & Warfield, and they have se- 
cured as the probable president of the 
company when organized, Cashier 


Eckhardt of the First National Bank of 
that city. G. M. Booth, cashier of the 
Taylor National Bank, and a relative 
of Mr. Eckhardt is a stockholder in the 
Bankers Guarantee Life. 


In addition to the banks here named, 
it was reported that the City National 
Bank of Taylor would also be interest- 
ed in the company, but no official an- 


nouncement to this effect has thus far 
been made. 

Quite a number of the leading citi- 
zens of Taylor have subscribed for 
stock, and it is proposed to begin busi- 
ness with a capital of $200,000. The 
promoters are now visiting various 
points in Texas with the object of in- 
teresting outside capital. 
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CONTROL PASSES. 





Aetna Indemnity in New Hands—Otto 
Kelsey its President—Hunt and 
Brewster Retire. 


New interests, headed by Hon. Otto 
Kelsey, deputy comptroller of New 
York and prior thereto State Superin- 
tendent of Ingurance, have secured 
control of the Aetna Indemnity Com- 


pany, and are now in charge of its af- 
fairs, Mr. Kelsey is president of the 
corporation, succeeding in that capac- 
ity Beekman Hunt, who retired, as did 
also former vice-president Samuel B. 
Brewster. The latter is succeeded by 
Daniel N. Gage. Charles I. Brooks 
continues as a vice-president and W. C. 
Lomax is the new secretary. 

This change of interest came as a 
complete surprise to the fraternity, the 
prevailing belief being that the Com- 
mercial Union Assurance Company of 
London, which was considering buying 
the Aetna Indemnity and had sent a 
representative from the other side to 
go over its business, would conclude a 
purchase. Before this could be con- 
summated, however, outside interests 
stepped in and and secured control. 

It is the purpose of the new manage- 
ment to push the Company, the devel- 
opment of its field work being entrust- 
ed to A. R. Sexton, recently one of 
the Aetna’s prominent general agents. 





MAKES GOOD APPOINTMENTS. 





Casualty Company of America to Push 
Personal Accident Business in Penn- 
sylvania. 





An important general agency appoint- 
ment of the Casualty Company of 
America, covering the personal acci- 
dent and health departments is that of 
W. J. Shaffer of Brookville, Pa., the 
general agency covering considerab!e 
territory in that section and taking ef- 
fect April 1. In addition to writing ac- 
cident and health insurance for the 
company, Mr. Shaffer will write liabil- 
ity and all other lines, placing the buvi- 
ness through Logue Brothers and 
Rivere general agents at Pittsburg. 

The W. J. Shaffer agency at Brook- 
ville is one of the largest in Jefferson 
County, Pa., and in taking the general 
agency of the Casualty Company of 
America, Mr. Shaffer says it is with the 
letermination of doing a big, clean 
business. He says he appreciates the 
confidence the company has reposed in 
him and proposes to make a success of 
the connection. 

Another appointment of the Casualty 
Company of America, which also takes 
effect to-morrow is that of Shaffer 
Brothers—W. J. and W. T.—at Du Bois, 
another important center in Northwest- 
ern Pennsylvania. As at Brookville, 
this office will have the sole representa- 
tion for the accident and health 
branches and will report liability and 
cther miscellaneous lines to Logue 
ros. & Rivere. 

The appointments are the most im- 
portant made in the accident and health 
branches of the company for some time. 





PROPERTY DAMAGE CONTRACT. 





Manager for Philadelphia Casualty 
Would Add New Feature to Plate 
Glass Policy. 





The New York office of the Philadel- 
phia Casualty Company is sponsor for 
a bill introduced at Albany which 
would permit companies writing plate 
glase insurance to attach a rider cov- 
ering damage to articles in a window 


SURETY HAPPENINGS 





caused by the falling of broken glass. 
F. Seymour Giles, manager for the 
company, in speaking of the demand 
for such indemnity and the form 
which it should take, said: 

“We have ample proof that there 
is a demand fcr this form of insur- 
ance, and on the other hand, if the 
demand did not exist, it would be cre- 
ated as soon as the broker acquainted 
his clients with its purposes. We are 
of the opinion, that a ‘property dam- 
age contract’ attached to our present 
policy, in the form of a rider, for 
which a reasonable premium could be 
charged, would be a great advantage 
to the broker and very beneficial to 
the assured.” 

The proposed amendment has been 
opposed by practically all other com- 
panies writing plate glass insurance 
in New York, and a letter pointing out 
reasons for the opposition mailed to 
the Insurance Department aad mem- 
bers of the Legislature. It was held 
that the amendment was ambiguous 
in its terms; this has now been modified 
so that the purpoSe is clearly defined. 

Under its modified form its sponsors 
claim there can be no consistent oppo- 
sition to the bill’s enactment. 


BANKING AND SURETYSHIP. 











Powers Granted the Recently Incorpor- 
ated Baltimore Bonding and Fidel- 
ity Company. 





Baltimore, Md., March 30.—A bill was 
introduced in the Maryland Legislature 
some days ago, incorporating the Bal- 
timore Bonding and Fidelity Company. 





EXCELLENT OPPORTUNITY 
FOR 
Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 
COMPANY of New York desires to make 
direct contracts, with good producers, for 
unoccupied portions of the following states: 
New York, New Jersey, Pennsylvania, 
Kansas, Idaho and Washington. The usual 
commission contracts with allowance for 
office expenses will be made, The policy 
forms of the Company are up-to-date, the 
premium rates are low and the annual 
dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 








THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 








The persons named as incorporators are: 
Richard W. Jones, Howard B. Seim, | 
Horace A. McSherry, William T. Diet- | 
rich and George H. West. | 
The bill provides for a board of di- | 
rectors of not less than five nor more | 
than eighteen. The powers given the/| 
proposed company are to receive money | 
on deposit, issuing, registering, or coun- | 
tersigning certificates of stock, bonds, 
or other evidence of debt; to deal in 
exchange, foreign and domestic, and in | 
every and all description of property, | 
personal effects, securities, mortgages, | 
land, certificates of indebtedness, stock | 
of incorporated companies, notes, loans | 
on bonds of the United States, or of | 
any city, county or municipality, or of 
any incorporated company, or any indi- 
vidual; transact general surety busi- | 
ness; endorse and secure payment and 
punctual performance and collection of | 
notes, debts, bills of exchange, contracts, | 
bonds, accounts, claims, rents, annuities, | 


‘mortgages, choses-in-action, evidence of | 


debt, certificates of property or value, | 
checks and the titles to property, in- 
debtedness of individuals, of companies, | 
partnerships, contracts, loans of States, | 
cities, counties and municipalities. 
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SOUTHWESTERN CASUALTY. CO.| 





Oklahoma City Corporation Secures | 
Prominent Men as Executives— 
Capital to be $500,000. 


John H. Gaston, who has been presi- 
dent of the Commonwealth Nationa | 
Bank of Dallas, Tex., has been elected | 
president of the Southwestern Casual- | 
ty Company of Oklahoma City and on | 
April 1 will take up his residence in 
Oklahoma City to give all his time to 
his new duties. The election of Mr. 
Gaston follows the accession to the 
Company of considerable capital pro- 
vided by Houston and Dallas people. 
Other officers serving with him are 
Vice-president George A. Corden; Vice- 
president R. K. Wootten; Vice-presi- 
dent A. P. Watson, who is corporation 
commissioner for Oklahoma; Vice-presi- 
dent S. C. Heyman; Treasurer S. E. 


American National 


Life Insurance Co. 
of 


Lynchburg, Va. 





«« The most progressive, 
conservative Southern 
Company.” 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 














BAY STATE MUTUAL 


LIFE INSURANCE CO. 


1033-41 Drexel Building 
PHILADELPHIA, PA. 


LIFE, HEALTH AND 


ACCIDENT INSURANCE 
WANTED: 


State and District Managers on a renewal 
cuntract that will Luild you up a large 
and profitable income. Address 


Agency Department 
1033-41 Drexel Building 
Philadelphia, Pa. 

















Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 


Missouri, Ohio, 
Illinois, and Kansas. 


Arkansas, 


Tennessee, 


Texas, Alabama, 


AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 
INDIANAPOLIS, IND. 





ASSETS 
INSURANCE IN FORCE “ 


$1,750,000 
$20,000,000 








$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 


W. 8. MITCHELL, President 


A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 











Moss and Secretary D. E. Groves of 
(Continued on page 20.) 





STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


Admitted Assets - - 
Legal Reserve - ° 
Net Surplus 


$40,000,000 INSURANCE IN FORCE 


- -« -  $2,337,577.52 
2,068,581.97 


204,657.85 


STATE MUTUAL LIFE INSURANCE CO. 


Head Office: ROME, GEORGIA 


Cc. R. PORTER, President 
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INDUSTRIAL DEPARTMENT 





SOME COLONIAL GEMS. 

In the Colonial News for March 26 
appear some “gems” which are worthy 
of reproduction, and are given here- 
with: 

There are too many 

Avoid agents who are always 
“Hanging On.” hanging on their assist- 
ants and there are some 

assistants who expect the manager to 
do everything for them. Those who 
persist in such a course will soon be 
marked as “failures.” The new agent 
needs instructions in both canvassing 
and collecting; he requires many a 
lesson respecting other details of the 
business, but there comes a time when 
he should walk alone and leave the 
baby-class. So, too, the manager glad- 
ly instructs the latest recruit to his 
assistancy corps, but if he has “the 
stuff” he will not long require the man- 
ager’s constant attention. In minor 
matters there is always a need of at- 
tention and instruction but in the rou- 
tine the fellow who intends to succeed 
will be glad to develop his own facul- 
ties. Our suggestion is for the benefit 
of some who have enough ability and 
knowledge to succeed, but who have 
dropped into the easy habit of letting 
the assistant or manager do too much 
of their work. Don’t “hang on” any 


longer! Let them depend on you! 
* - . 
This is the real secret 
Changing of straight canvassing. 
“No” to The man who “falls 
“Yes.” down” to his first “no” 


is sure to fail. The one who succeeds 
and succeeds largely is he who is 
neither daunted nor abashed by his 
prospects’s “no.” After all, how few 
agents can recall many cases where the 
prospect said “yes” directly the propo- 
sition was broached. Is it not so that 
every life insurance man anticipates 
that at first his plea will meet with a 
negative? You may “land” your case 
at first interview but you will not do 
so, even then, without changing the 
preliminary “no” to a final “yes.” 
Human nature is so constituted, that it 
always plans resistance and a counter- 
foil when any verbal attack begins. It 
is to be expected and dealt with ac- 
cordingly. There surely would be no 
need of canvassers at all, in this or any 
other business, if men were eagerly 
awaiting us and our goods, and always 
ready to say “yes.” The very opposi- 
tion which the genuine canvasser meets 
whets his ambition and makes him re- 
solve to win the fight. It is to him al- 
ways worth the effort. If one argu- 
ment fails, he is ready with another. If 
one advantage elicits no interest, he 
has ready a better. The secret of 
changing “no” to “yes” is the art of 
real salesmanship. 
. * « 


Our debits have been 


Dig Deep called “gold mines,” 
in the “fields,” “treasures,” etc. 
Debit. Any or all of these time- 


worn similes are strictly 
true. Company officials have urged 
working the mine, tilling the field and 
getting at the treasure for years and 
years, but like many an old thing, the 
repetition of the truth has caused many 
an agent to forget its value. The Colo- 
nial never had so many large and prof- 
itable debits as at present and they 
are growing constantly. In_ their 
growth, we wish every man to use 
them for more Increase and greater 
Ordinary. In short, dig deeper and get 
the returns. No Colonial debit can be 
allowed to remain unproductive. Col- 
lecting 100 per cent. each week is not 
alone sufficient. A $50 book should give 
a weekly increase of fifty cents with at 
least one Ordinary. A larger debit 
must yield proportionately. A _thor- 
ough-paced manager or assistant is just 
as insistent on this point as the home 
office. Mere collection agencies are 
not profitable to the company or the 
district. As a matter of fact, they are 
not profitable to the agent himself. it 
is the easiest thing in the world to get 
into a groove, hence, many a larger 


debit-holder needs a hint; he needs to 
be shown he is depriving his district 
of a better record and actually cheating 
himself. Dig deeper into your debits! 
Dig and dig and dig. 


The Retention of Health. 





The Empire Life of Atlanta makes a 
practice of sending slips containing 
good sensible advice when addressinz 
its policyholders. It does not cost 
much, but accomplishes a good pur- 
pose. The following appears on a card 
now before us: 

“Insurance companies have learned 
well what it means to ‘catch cold’ or 
‘take grip.’ The old saying ‘a draft on 
the back, a coffin in front’ and ‘the 
tracks of cold feet lead to the bone- 
yard’ have gone to the home office on 
a good many death certificates. A little 
chilling often means a stepping stone 
downward to pneumonia, consumption, 
rheumatism, bright’s disease, or a 
dozen other condtions that cost life. 
We want you to be a long-lived policy- 
holder; so be careful of yourself 
during the coming bad winter months. 
Go to your physician and ask him 
about your clothing, your house, your 
work, your food and your wapits.” 





Officer of Metropolitan. 








Dr. Lee K. Frankel, manager of the In- | 


dustrial Department of the Metropolitan 
Life has been elected an assistant sec- 
retary of the company. 








Frank Bullock, who has been super- 
intendent for the Metropolitan Life at 
Rockingham, N. C., has been transferred 
to Mobile, Ala, 





AN HONORABLE PROFESSION. 
By Henry O. Leach.* 





It has been said that one bad feature 
of soliciting life insurance is that it is 
not enough of a business proposition. 
That it makes the agent feel as if the 
man is doing him a good turn by tak- 
ing out insurance. It is a fact, in many 
cases the applicant thinks hmself that 
he has done the agent a favor by allow 


ing him to write a policy on his life. | 


But this is all due to the method used 
by the agent in soliciting; usually by 
telling the prospect for some reason or 
other if he only took it out NOW it 
would enable the agent to obtain vari- 
ous benefits that otherwise he would 
lose. A solicitor that places his own 
interests paramount to those of his pol- 
icyholders and his company will not 
pluck any golden apples from the tree 
of success, but will find its fruits bit- 
ter and disappointing. 

Another reason why a great many 
men do not wish to take up the pro- 
fession of selling life insurance is be- 
cause they think when a man becomes 
a life insurance agent the general opin- 
ion of his acquaintances is, that he is 
on his last legs and had to take up the 
business as a last resort. Let it be dis- 
tinctly understood that the life insur- 
ance profession is not a HAVEN FOR 
DERELICTS and those that have fail- 
ed at everything else. 

The public does not seem to be 
aware that a successful life under- 
writer has at his command one of the 
noblest and most difficult professions 
fn the business world. Very few people 
realize what type of men it requires 
to make successful life insurance 
agents. Only those that have the abil- 
ity to stand adversities and crue! dis- 
appointments; those that have the 
fighting qualities which will enable 
them after a severe defeat to pick 
themselves up and go at the game 
again; and above all those that pos- 





*Mr Leach is a special 
Insurance Company, in New York, and that he 
has a deep regard for the higher ethics of life 
yy Feo citing is evident upon perusal of 

he above from his pen. 


ent of the Prudential 











The 
Metropolitan Life 
Lnsuvance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~ Of the People 
the company by the People 
— —For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$132,172.72 per day in 
Assets. 


JOHN R. HEGEMAN, President 





Increase of 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 


THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 

Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1909. pteewess ove one oe $5 372,601.00 
Liabilities December 31, 1909. ; 4,312,406.32 
Insurance in Force « .cember 31, 1909 68,387 ,613.00 
Total Payments to Policyholders since Organizatic on, 9,820,412 49 








INDUSTRIAL INSURANCE 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 











Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l’beral Industrial Policy 




















sess CHARACTER which embraces ti ° ti 
integrity, honesty of purpose and per- W W Op 
formance, loyalty and_ will-power. e ant IMIS IC 
Many successful underwriters will say se lzzers 
that the greatest essential a man must ° 
possess to make a capable life insur- Our Commission Contract with 
ance solicitor is “ENTHUSIASM.” GUARANTEED MONTHLY SA- 
But there is a more important one LARY insures a Life Income. 
than that, one that is even more em- Our guaranteed Premium Re- 
bracing than enthusiasm and that is duction Coupon Policies are “HOT 
“CONCENTRATION,” Concentration SELLERS,” and it is up to you 
is the key note to all successes. One to WRITE TO-DAY for choic« 
can be enthusiastic without necessari- Territory, if you want to get in 
ly concentrating. Concentration is on the “GROUND FLOOR.” We 
FOCUSSED enthusiasm. A man cannot are now operating in Missouri, 
shirk and succeed. Illinois, Kansas, West Virginia 
Life insurance is something that alee etnteel. eer og 
people want and it is up to the agent homa, Tennessee, Kentucky 
to present the facts so that the man S@eho. Utah end Colorado 
who hears them will get them right 
side up and impressively. The most International Life 
important thing is to create the desire 
for protection. The man who is hon- Insurance Company 
est, loyal to his company, enthusiastic Saint Louis, U. S. A. 
in his work, tireless in his efforts, con- 








centrating and not scattering will suc- A 
ceed in finding plenty of prospects. 
Make no mistake. The harvest is ripe. 
‘Twas never so abundant. 


recent financial statement of the 
American Fidelity Company of Ver 
mont, shows a cash capital of $500,000, 
and a net surplus of $184,469. 
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This newspaper is owned and pub- 
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Underwriter Company, a New York 
corporation, office and place of business 
115 William Street, New York Cty. 
B. F. Hadley, President; G. A. 
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The address of the officers is the office 


Secretary 
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John. 
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/ntered as second-class matter Jan- 
uarv 4, 1907, at the Post Office at 
New York, N. Y.. under the act of 


Con: ress Of March Fe 1879. 


SAFEGUARDING THE 
FARE. 


PUBLIC WEL- 


with the in- 
conducteu by 


A feature in connection 


ition now being 





Superintendent of Insurance Hotchkiss 


into New York fire insurance legisla- 
tion that a section of the daily press 
in its eagerness to condemn under- 
writers for their opposition to meas- 
ures under review, fails to appreciate, 
is that the passage of “strike bills,” 


final work 


greater hardship upon the 


application 
property 
than 


insurance 


would in their 


owners of the commonwealth 


they would upon the fir 


companies, the latter being mere dis- 


tributors of wealth, collecting from the 


the 


many to reimburse the losses of 






omparatively few. Thus, whatever 
ase there may be in the cost of 
protection would have to come out of 
th wkets of the general insurers. 
[This truth, so self evident to those 
w..) study matters at all seriousiy, was 
pointed out by Vice-president E. H. A. 
Correa, of the Home Insurance Com- 


Hotch 


opposition to 


iss asxed as to 





vany, when Mr 
} l a val- 
offered in the State 
some time ago. 

Mr. Correa, forcefully stated 


very 


that a measure of the character ia 
question wou'd put a premium upon 
arso and at the expense of the hon- 
est property owner. No man of integ- 


rity wants to collect insurance beyoud 
his just dues, and is perfectly willing 
that the amount of his loss be deter- 
mined rezardless as to the insurance 


involved. But the crook, on the other 


hand, even though his loss be actually 
nuch less than the amount of his in- 
surance, emphatically calls for the face 
of his contract, and under the provi- 
sions of the valued policy law his claim 
would be contested «with difficulty. 


That bills of this nature should be 


fought in the interests of the common- 


gainsaid, though the 
the 


‘annot be 








fire underwriters made mistake of 


employing men of the Buckley stripe, 
to make the fight instead of boldly op- 
posing them in person. 

* . * 


It is deeply to be regretted that 


George P. Sheldon, the late president 
of the Phenix Fire Insurance Company, 


and the man entrusted by managing 


underwriters with watching legislation 
at Albany for years, is not alive to 
personally angwer the documentary 


evidence piled up against him. 

When Mr. Sheldon was charged by 
his official associates with looxing af- 
ter State legislation, he was head of 
a poweiful insurance company, and a 
central figure in the great underwrit- 
ing bodies of the country. There was 
then no stain upon his reputation and 
no reason for anyone’s thinking him to 
be other than a man of the strictest com- 
mercial and moral integrity. A lawyer by 
profession; a graceful and logical speak- 
a hail-fellow well met, his se- 
lection as chairman of the legisiative 
committee of the National Board was 
wholly natural. So too, was pay- 
ment upon his O. K. of large sums in 
settlement, as he stated, of counsel 
, and other indebtedness 
in contesting inimical measures. 

Now that the Buckley and other cor- 
respondence has been laid bare, the fact 
is patent that a bill of particulars 
should have been demanded of Mr. dShel- 
testify 
by Superintendent Hotchkiss are loath 


er ant 


the 


fees incurred 


don. Managers called upon to 


to accuse one who is dead and gone of 


double dealing, and chivalrously shoul- 


der a large portion of the blame them- 


selves. 


For the sake of the living as weil 


as the dead, we repeat, it’s a great pity 


Sheldon is not here to 


matters 


that George P. 


give his version of now under 
the searchlight. 


“I DON’T KNOW.” 


These words, and “The letter speaks 
for itself’ are practically the sum total 
of what Superintendent Hotchkiss, of 
the New York Insurance Department, 
has been able to obtain from William 
H. Buckley, legislative lobbyist, in a 
cross-examination that is monotonous 
through lack of variation. As Mr. 
Hotchkiss puts it, if it were not for the 
file of letters that passed between Buck- 
ley and the late George P. Sheldon, and 
which are in possession of the Insur- 
ance Department, very little of any con- 
sequence could be gleaned. 

When implied sentences of the most 
damaging nature were read to Buckley, 
and he was asked for an explanation, he 
simply replied “I don’t know.” If 
Superintendent Hotchkiss refreshed his 
memory by reading other letters, Buck- 
ley, without apparently a thought as to 
the seriousness of his position, calmly 
replied, “The letter speaks for itself.” 

Occasionally Buckley breaks the mono- 
tony by stating that his sanguine ex- 
pressions as to his ability to sway the 
destiny of bills before the New York 
Legislature were simply a bluff, carried 
on for the purpose of obtaining large 
retainers from insurance companies. 
This seems to be about the only redeem- 
ing feature about the man, i. e., he has 
not, nor is it believed by those who 
have followed the investigation that he 
will reveal the names of those with 
whom he divided the funds obtained. 

On Tuesday morning Darwin P. Kings- 
ley, president of the New York Life, 
swore that in 1906, when an effort was 
made to secure an amendment to the 
Armstrong bill which would prevent the 
publication of the policyholders of a 


INTERESTING LEGAL DECISIONS. 


Agents May Waive Warranties—Notice 
of Injury—Confinement 
to the House. 


That an agent, having authority to 
write insurance, countersign policies, 
etc., may waive warranties in an applica- 
tion is the purport of a decision by the 
Supreme Court of Kansas, reported by 
the Insurance Green Bag of Chicago— 
issued by Attorneys Geo. J. Kuebler and 
George R. Brown—as follows: 

The Supreme Court of Kansas has just re- 
viewed the case of Despain v. Pacific Mutual 
Life Ins, Co., the second wme, affirming the 
judgment of the insured, and announced the 
following rule: 

“An agent for an accident insurance coin- 
pany who has authority to solicit insurance, 
tuke applications, and to countersign and is- 
sue policies therefor, binds the company by 
any waiver of any representation in the ap- 
plication which is within the ordinary scope 
of insurance business, and not known hy 
the assured to be outside of the authority 
granted to the agent.’’ 

When an applicant for insurance tells 
such an agent facts which are contradictory 
te statements contained in the application, 
which application the agent procured the ap- 


plicant to sign, knowing that he had not 
read the same, and that his attention had 


ot been called to such statement, the agent 
y and wil e presumed to have waived 


company, Buckley told him he would 
not be successful without help and that 
he (Buckley) would deliver six votes 
for $3,000, a proposition refused by Mr. 
<ingsley. 

Even this association did not disturb 
equilibrium of Buckley, who ad- 
mitted all of the interview except the 
bribe proposal, 

It is plainly evident that Mr. Hotch- 
hunting for bigger game, i. e., 
he would like to “land” the legislators, 
if any, who sold the trust reposed in 
of New York 
him well in his un- 
Revelation along this line 
would “strike” legislation, and 
certainly no branch of business has suf- 
the introduction of 
“hold-up” measures than insurance. 

To the credit of company managers, 
let it be said that they ceased to con- 
tribute to the Buckley mint long before 
the present investigation was thought of. 


} 


the 


kiss is 


them, and the citizens 


State should wish 
dertaking. 
abolish 
from 


fered more 


GIBRALTAR COMPANY. 


The Prudential has spent a large sum 
of money to identify its name with the 
fortress on the Mediterranean 
“Gibraltar.” The two have become al- 
most inseparable. The school boy, or 
the housewife will often iden- 

Prudential as the Gibraltar 
Company. This being true, there can 
only be one construction placed upon 
the selection of the “Gibraltar Life In- 
surance Company of America,” which 
has been incorporated at Indianapolis, 
with a capital of $100,000, and which 
proposes to do an industrial business. 
The promoter undoubtedly hopes to 
profit by the standing with the public 
gained by the Prudential through nearly 
honorable dealing with 
policyholders, and one of the most 
scientific and effective advertising cam- 
paigns put forth by an insurance cor- 
poration. 

Incidentally it may be remarked that 
the originator of the Indianapolis idea 
the employ of the 


THE 


great 


girl, or 
tify the 


35 years of 


was formerly in 
Prudential. 

To merit confidence the promoters 
should change the title, and if they 
refuse to do so, the Indiana Insurance 
Department under its prerogative should 
decline to issue a license to commence 
business. 


March 31, 1910. 


the statements in the printed application on 
behalf of the company, and the company 
will be presumed to have known all the 
facts communicated to such agent during 
the transaction and relating thereto. And 
this, notwithstanding the application con- 
tains a restriction upon the authority of the 
agent to make such a waiver; the applicant 
being ignorant of such restriction at least 
until after the policy is issued and securi- 
ties taken for the payment of the premium. 
Preliminary Notice. 

Another case reported pertains to 
“notice of injury,” which is given here- 
with: 

The insured suffered an accidental injury, 
specified in the policy. A few days later he 
visited a physician, for professiona! advice 
and treatment, and exhibited the policy with 
the request that the doctor nmvutify the coin- 
pany, as he (the insured) could not read or 
write. The doctor wrote a letter to the co:n- 
pany notifying it of the injury and shortly 
after received a blank, called *‘‘Preliminary 
Notice’’ which was subsequently filled ont 
and returned to the company. 

The policy provided ‘‘No claim hereunder 
shall be valid unless written notice is given 
to the company at Saginaw, Mich., within 
twenty days from the date of injury, or be- 
ginning of illness, for which claim is to be 
made * * nor unless thereafter affirma- 
tive proof of loss * * is furnished to the 
company * * within one month from * 
* termination of disability.” The company 
denied liability because notice of injury 
Was not seasonably furnished. Insured 
brought suit resulting in a judgment in favor 
of the company, which upon appeal was re- 
versed and remanded by the supreme Court 
of Vermont in Mellen vs. United States 
Health & Accident Ins. Co. 

In reversing the case, the court says in 
part that the letter written by the doctor 
notifying the company of an injury was a 
full compliance of the requirement of the 
policy for notice, and that the ‘Preliminary 
Notice’”’ was entirely gratuitous on the part 
of the plaintiff, and not required by the 
policy; that the letter sent py the doctor 
should have been produced and the fact of 
its having been sent in time, should have 
been submitted to the jury; that the letter 
written by the adjuster of the company ac- 
knowledging receipt of the ‘Preliminary 
Notice,”” and saying, ‘‘Under rne conditions 
of his policy it is necessary that notice be 
given this company within 10 days of the 
commencement of any disability for which 
he expects to make claim We regret this 
is the case, and in view of his notice be- 
ing late we see no reason why we should 
entertain the claim at this time,” and a sub- 
sequent letter saying ‘“‘We do not feel that 
we should be held liable and would thank 
you to advise Mr. Mellen to this effect; that 
the language of these letters amount to a 
denial of liability and a waiver of proof of 
loss. 

Burden of Proof on Assured. 

The Green Bag also reviews an Ala- 
bama decision in which it is held that 
the insured must furnish proof that 
he was “confined to the house,” in order 
to substantiate his claim. The bulletin 
on this case is as here given: 

The insured made claim under a policy is- 
sued by the Pennsylvania Casualty Co., 
which denied liability. A suit was brought 
resulting in a judgment for the insured. 
The Company appealed, and the case was 
reversed and remanded by the Supreme 
Court of Alabama, principally because of er 
rors by the litigants in their pleadings. The 
policy provided for indemnity for a period 
of any disability resulting from sickness 
from which the insured should necessarily 
be confined to the house during the term of 
the policy. It was claimed that plaintiff 
was ill during a period of 26 weeks and that 
the company was liable in the sum of $30 
per week under the terms of the policy. 
Insured claimed that the disability began on 
the 6th day of July, and the company an- 
swered in a plea: 

“The company may cancel this policy by 


mailing notice of cancellation to the in- 
sured’s address given in the schedule with 


its check for the unearned part, if any, of 
the premiums” and alleged a cancellation on 
the 8th day of July, but failed to deny Wa- 
bility, in its plea, from July 5 to July 8. 
The court does not decide whether this can- 
cellation was effective or not. 

A further defense was made on the ground 
that insured had tuberculosis at the time of 
the issuance of the policy and for that rea- 
sou, the policy was void. This fact was 
denied by the plaintiff, who said that he 
first became aware of the disease on the 6th 
day of July, being so informed by a physi- 
cia who diagnosed his ailment as incipient 
pulmonary tuberculosis. 

Among other things, the court says: ‘To 
recover it was necessary for tne plaintiff to 
prove that he had been necessarily contined 
to the house as a result of his sickness.” 
Premises Covered by Liability Policy. 

A recent decision by the New York 
Supreme Court, Appellate Term, is thus 
summarized by the “Insurance Green 
Bag:” 

An employers liability policy was 
covering specific premises named by street 
and number. It was a single building. The 
ipsured lefised additional premises adjacent, 
known by another number not included in 
the policy. There was another policy taken 


(Continued on page 20.) 
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LEGISLATION 


HAPPENINGS 


AT 


THE 


ALBANY 


WEEK. 





OF 





Standard Provisions for Accident Polli- 





cies Strongly Objected To—Life 
Limitation Bill Hearing. 
Albany, March 30.—Superintendent 


Hotchkiss, of the State Insurance De- 
partment, has been particularly active 
this year in having department bills in- 
troduced into the Legislature. Many 
of them have aroused a storm of protests 


among the insurance companies, but the 
principal one objected to is that which 
roposes standard provisions for acci- 
dent and health policies. The bill pro- 
vides that the forms and the tables or 
nanuals of rates for such policies shall 
be filed with the superintendent of in- 
surance not later than September 1, 1910. 
He may approve or disapprove any such 
forms. The objection of the under- 
writers to this bill is that it makes the 
decision of the superintendent of insur- 
ance final and does not allow them re- 
course to a review by the courts. This 
neasure has already been reported 
avorably by the Assembly Insurance 
Committee, but hearings on it with 
yther department bills will probably be 
given before the Senate Insurance Com- 
mittee some time within the next few 
weeks. Chairman Grattan, of the Senate 
Committee, said that on account of the 
Allds investigation his committee had 
been able to do very little with legisla- 
tion so far, but that it would begin its 
hearings probably April 6, now that the 
Allds investigation is out of the way. 

jefore the Assembly Committee April 
5 another hearing will be given on the 
lepartment bill, extending the limita- 
tion of new business a company may 
take within one year, so as to include 
foreign companies and companies more 
han one-half the outstanding insurance 
of which consists of industrial insu- 
ance. Under this industrial provision 
of the present law, the Metropolitan is 
the only company that now escapes the 
imitation. 

At the first hearing on this bill repre- 
sentatives, of not only the Metropolitan 
and of foreign companies appeared 
against it, but attorneys for the New 
York Life and other New York com- 
panies asked that the limit be removed 
iltogether and that all companies be put 
on an equal basis. 

There seems to be no opposition to 
the department bill, allowing the incor- 
poration of companies to insure against 
loss or damage caused by horses or horse 
drawn vehicles; upon the lives of horses, 
attle and other live stock, and against 
loss or damage to automobiles (except 
loss or damage by fire, or while being 
transported in any conveyance by land 
» water), including loss by legal liabil- 
ity for damage to property resulting 
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INCORPORATED 1855 


PRM EG 


from the maintenance and use of auto- 
mobiles. This bill is now on the order 
of third reading in the Assembly. 

The Assembly thas passed the depart- 
ment bill, generally amending the in- 
surance law and the one 


providing | 


among other things that a corporation, | 


including in its charter a provision to 
assume risks of ocean marine insurance, 
must have a capital paid in in cash of at | 
least $400,000. 

The bill, making additional require- 


| 


ments of Lloyds and inter-insurers, is | 


now on the Assembly second reading | 


calendar. 





ACCUSATION A SERIOUS ONE. 





Secretary of Allegheny County Board 
Charged With Favoring Assured 
to Prejudice of Agent. 





Pittsburg, Pa., March 30, 1910.—Mem- 
bers of the local fire underwriting fra- 
ternity continue to be greatly wrought 
up over the specific charges filed 
against the administration of Secretary 
wW D. McGill, of the Allegheny County 
Board of Fire Underwriters, by Wallis 





J. Tener, and the fear is expressed that | 
unless diplomatically haudled compli- | 


cations will result from the upheaval 
that will seriously disturb general un- 
derwriting conditions throughout Alle- 
gheny County. 

Mr. Tener is the local representative 
of the Glens Falls, National Union, 
Queen, Western Reserve, Western of 
Pittsburg, and one or two other com- 
panies. While generally dissatisfied 
with Mr. McGill’s management of 
board affairs, the particular cause of 
Mr. Tener’s complaint, it is understood, 
grows out of the loss of a fine building 
line to a competitor, which loss Mr. 
Tener holds, is directly due to the 
action of Secretary McGill. 

When Mr. Tener sought renewal of 
the insurance on the House building, a 
fire-proof structure, located on a corner 
of Smithfieid and Water streets, and 
occupied by stores and offices, the 
owner, Mr. Houseman, claimed that his 
rate was too high and urged that it be 
reduced. The local agent promptly 
took up the matter with the Associa- 
tion, repeating the arguments made to 
him by Mr. Houseman, and endeavored 
to secure for his client the desired 
concession. Secretary McGill, 
is credited with asserting 
charge in force was a_ thoroughly 
equitable one, and declined flatly to 
modify it in any particular. 

Not satisfied with this decision Mr. 
Houseman visited the board rooms per- 
sonally, and went into the matter with 
such effect that Secretary McGill 
granted a concession, understood to be 
nine cents per annum, thus allowing 
to the assured a favor that had been 
peremptorily refused a short time be- 
fore to an Association member. 

The net result of the development, 


that the 





however, | 











Continental Fire Insurance Company 


THE GREAT AMERICAN COMPANY 


Assets - ° - ° $22,332,787 
Liabilities (except capital) ° $8,287,908 
Policyholders Surplus $14,044,878 
Losses paid, more than - $72,000,000 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONTINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL - - - - - - $2,500,000 
LIABILITIES (except capital) - ° - - 9,049,438 
ASSETS - - - - 14,081,389 
POLICYHOLDERS SURPLUS - - $5,031,951 


THE FIDELITY-PHENIX combines financial strength and 
a strongly established agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


Principal Office 
68 WILLIAM STREET, NEW YORK 


Western Department 
205 LA SALLE STREET, CHICAGO 


Southern Department 
PRUDENTIAL BUILDING, ATLANTA, GA 











FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS policies are issued jointly by the 


Continental Fire Insurance Company and the Fidelity-Phenix 
Fire Insurance Company of New York. Each assumes half the 
liability. 
TOTAL ASSETS . $36,414,176 
TOTAL LIABILITIES . ° 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 


280 LA SALLE STREET, CHICAGO 
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JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


54 YEARS 


SURPLUS TO POLICY-HOLDERS 


3, OVER $450,000 


oan Py 425 Walnut Street, Philadelphia, Pa. 
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: AGENTS WANTED AT ALL DESIRABLE POINTS  : 
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as might be expected, was that Mr. 
Tener lost the Houseman line (it going 
to W. W. Flanigan), the owner feeling 


that the former agent had not beer 
sufficiently diligent in conserving his 
interests. 


The accusation is a grave one, and 
while fair play demands that judgment 
be suspended in the premises until Mr. 
McGill state his version of the case, 
the consensus of opinion among the 
fraternity here is that a change in the 
administration of the Association 1s 
highly desirable. 





JAMESTOWN LOSS ABOUT $450,000. 





Insurance Involved Close to $300,000, 
of Which Non-Boarders 
Had $75,000. 





Now that sufficient time has elapsed 
to permit of careful investigation being 
made, it is figured the aggregate prop- 
erty loss sustained in the recent fire at 
Jamestown, N. Y., will be close to 
$450,000, instead of $800,000 as was first 
reported by the daily press. 

The insurance loss will be in the 
neighborhood of $300,000, of which sum 
the non-board companies carry close 
to $75,000. 





HOTCHKISS CONTINUES PROGE. 
(Continued from page 1.) 





was purely personal’ and upon advice. 


of counsel “he refused to answer.” 

Mr. Buckley, to judge from his atti- 
tude on the witness stand, can testify 
of his personal knowledge that one 
need not pass to another world to ex- 
perience torture of the soul. 

Accused by D. P. Kingsley. 

A flat accusation of bribe solicitation 
was made against Mr. Buckley by Dar- 
win P. Kingsley, president of the New 
York Life Insurance Company, on Wed- 
nesday. Mr. Kingsley asserted that the 
lobbiest has said it would be impossi- 
ble for a bill the president of the New 
York Life opposed to be beaten unless 
additional help was had, and undertook 
to deliver six Senators for $500 apiece. 
The offer was spurned, Mr. Kingsley 
who said while he “would sacrific al- 
most anything” in the interest of the 
measure, he would not part with his 
self-respect, and that Buckley could 
not have a damn cent.” 

Confronted with this concrete accus- 
ation Mr. Buckley asserted that he re- 
called the interview perfectly, all save 
the alleged demand of a bribe. 

On the plea of contributing to the 
campaign fund of Senator “B” (suppos- 
edly Senator E. B. Bracket) of Sara- 
toga, Mr. Buckley managed to worm 
a substantial sum out of George P. 
Sheldon. What became of the money 
does not appear. 

Lobbying on both sides of the much 
discussed Grady bills seems to have 
been indulged in by Mr. Buckley at 
one and the same time, retainers be- 
ing freely taken from any interest 
foolish enought to pay them. 


That the bill now before the State 
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Legislature repealing the Grady law 
will pass, may be taken for granted, 
the disclosures made public as to how 
the measure became a law, being of 
such a nature as to force all self-re- 
specting legislators to repeal the 
statute, 

If the present inquiry be carried 
“higher up” instead of stopping short 
as did the Armstrong investigation 
just at a point where a searching probe 
should have been inserted, i.e., in the 
Legislative halls, the foul atmosphere 
that has so long obtained at Albany 
will be clarified and the death knell 
of “strike” insurance measures will 
have sounded. 

State Association Free From Taint. 

In the course of the present investi- 
gation into the relations of fire insur- 
ance companies to legislative matters 
it developed that some time ago Super- 
intendent Hotchkiss went over the 
records of the Underwriters’ Associa- 
tion of New York to see what part if 
any it had played with relation to bills 
that have come up in the legislature, 
and that nothing appeared therein to 
show any action by it, or any money 
contributed that could in any way be 
presumed to have been used in connec- 
tion therewith, even in the way of ex- 
penses. 

As a matter of fact that Association 
has always sedulously kept its hands 
off legislative matters, the furthest it 
has gone being the appointment of a 
committee on laws and _ legislation. 





This committee was supposed to ap- 
pear at hearings before legislative | 
committees on matters touching fire | 
insurance in this State, but actually 
never took any action of any kind 
whatever. 
Legislative Investigation. | 
Under Monday’s date, the “New York | 
Commercial” prints the following cor- | 
respondence: 
It is considered certain in well in-| 
formed circles that a legislative investi- 
gation will follow the disclosures at the 
insurance investigation. The activities | 
of William H. Buckley, as well as of 
one other lawyer with a wide legislative 
acquaintance, will be the subject. 
Questions relating to election expenses 
as a method of selling obligations will 
undoubtedly be gone into. 
Assemblyman Charles A. Dana of New 
York introduced another bill to-night 
for a legislative investigation. There 
are now two resolutions in the Senate 
calling for an inquiry into all charges 
growing out of the Allds bribery case 
and covering all Legislatures in the his- 
tory of the State. In the Assembly 
there is the Bennett bill to investigate 
the acts of all legislators and the debut 
(Continued on page 23. 





Western Manager Gallagher of the 
Aetna gave a dinner in honor of Presi- 
dent W. B. Clark, at the La Salle, Chi- 
cago, on Sunday evening last. 





The South Carolina Fire is being or- 
ganized by Edwin G. Seibels, the widely- 
known general agent of Columbia. ' 
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Insurance 
Companies | 
. . e 
Within 
Twenty- 
' five States 
of i achine 
FIRE PROOF *:*: Gasline Gas Machine FOOL PROOF 
Model C 
RECORD IN SERVICE | 
Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only-sixteen accidents, and the 
total loss attributable tothem direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 
Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 
MERGARD & SEIDLER, 
107 Springfield Ave., Newark, N. J. 
OR 
THE INCANDESCENT LIGHT & STOVE CO., 
ee up Capital $1,500,000 426 E. Pearl St., Cincinnati, nee” 
GENERAL AGENTS % 
INSURANCE CO. NORTH RIVER INSURANCE 00. BUILDING 
—_——- ASSETS 
12-81-07 
OF NEW YORK Empire City pane Zee. So. ae 1850..... $566,779 
95-97-99 William Street, N.Y. City | Piter cooper Fire Ins. Go, Inc. 188i..... 431,906 
a 
INCORPORATED 1822 United States Fire Ins. Co., Inc. 1824... 500 016 
Dutchess Fire Ins. Co., Inc. 19°6........ 533,362 
(Where not locally represented) 
TOTAL ASSETS DEC, 31, 1907 FOR WEW YORK CITY 
AACHEN & MUNICH ie co. 
8. CO. 
$1,907,496.00 ALLEM ANT 2 FIRE INS. CO. 








100 WILLIAM ST., N. Y. CITY, N.Y. 


REPRESENTING 


IMMEDIATE BINDERS—Guarantee Underwriters. 
PROMPT SERVICE - ° - A ps 





WARREN M. KIMBALL & CO. 


22 Strong American and European Stock Co’s. 
London Lloyds 
LIBERAL COMMISSION 


SURPLUS INSURANCE | 











Assets 








Liabilities (except Capital and Surplus) 
I I Fas nvacbuncrasectmesberennses 


LOUIS s. 


E. E. HALL & CO. - 2. a 


Do you represent “‘ The QUALITY of Strength? ”’ 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


First Class Indemnity at Regular Rates 


Cash Capital ... 


Ses ov VOD OOS OD OH ee eS S 


AMONSON, 


General Agents New York State 


President 


45 Cedar Street, New York 


$1,000,000.00 
2,468,409.88 
850,835.90 
$1,617.573.98 
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IN TEXAS. 


RATE REDUCTIONS 
Concessions on Various Classes Granted 
by Insurance Companies—Three 
Year Policies Now Written. 

By the operation of revised schedules 
filed with the State Fire Rating Board 
of Texas by a number of fire insurance 
companies, an allowance of 75 per 
cent. and of 66 per cent. will be al- 
lowed respectively for firesproof and 
semi-firepioof constructed buildings. 

A further horizontal reduction of 25 
per cent. in the tariff on packing and 
slaughter houses has been authorized. 
A still further concession is the will- 
ingness of the companies to write 
three and five year policies on the con- 
tents of public buildings, churches and 
schools. 

As indicating the effect the operation 
of the new rates is having in Texas, 
the owneis of a large manufactury ip 
Fort Worth, the rate on which had 
been raised from $1.25 to $4.00, were in 
New York last week looking for insui- 
ance at the old figure. If the protection 
of admitted companies is desired the 
increased tariff must be paid, or the 
p operty so improved as to justify the 

‘anting of a reduced charge. 


ACCUSES WATER COMPANY. 











Chief of Carbondale, Pa., Fire Depart- 
ment Scores the City’s Inefficient 
Water Service. 





Following the recent complete de- 

ruction by fire of the Bobbin works 
at Carbondale, Pa., a vigorous corres- 
pondence as to the responsibility there- 
for has been waged between the super- 
intendent of the local water company 
and the chief of the fire department. 
The former alleges that the firemen 
displayed poor judgment in fighting the 
while the fire chief scores the 
miserable water supply allowed him. 
He boldly contends that the refusal of 
the water company to install larger 
mains and thus supply a flow of water 
n keeping with requirements, is made 
in an effort to secure from the city 
council certain valuable privileges 
without paying therefor. Meantime it 
would appear desirable for insurance 
men to recognize the hazard growing 
out of the controversy, and properly 
charge for it. 


lames, 





REAPING THE WHIRLWIND. 





Members of New York Assessment 
Companies Learn Bitter Truths Re- 
garding Cheap (7?) Insurance. 





“Summonses were served on policy- 
holders in all parts of Onondaga County 
yesterday in the last step to close up the 
affairs of the seven mutual fire insur- 
ance companies that went into the hands 
of the State Insurance Department in 
1908 and were ordered liquidated by Jus- 
tice Andrews in July, 1909. 

“The following companies were then 
involved: The Aetna, the American, the 
Capitol, the Mohawk, the Phoenix, the 
Reliable and the Union. 


“When Justice Andrews ordered the 


liquidation, the companies were in bank- 
ruptey with debts of $30,000. 
nounced yesterday by Frederick J. Dun- 
ham, Special Deputy Superintendent of 


It was an- | 


Insurance, that the debts will be cleared | 
up from the proceeds of the actions | 


started yesterday. 


“*Whether a dividend can be paid) 


by all or any of these companies,’ said 
Mr. Dunham, ‘depends on how soon the 
State Department finishes the liquida- 


tion proceedings. And that in turn de-| 


pends on how much opposition is met 


from the policyholders. The entire ex-| 
pense of the liquidation will be paid by | 


the policyholders, who are liable for all | 


the company’s debts. The time occupied 


in collecting the assessment recently | 


levied on the policyholders will materi- 
ally affect the expense.’ 

“It is expected that the policyholders, 
who failed to pay their share of the 


general assessment ordered by the courts 
last October, will do so after the sum- 
monses are served. About ninety were 
issued in Onondaga County yesterday 
by Justices of Peace in North Syracuse, 
W. E. Gilbert and W. R. Conklin in 
Onondaga. These summonses concern 
all the companies, except the Reliable 
and the Union, the affairs of which have 
been settled, although the reports have 
not been made to the Supreme Court. | 
The other companies have policyholders 
in forty other counties. 

“Wherever it is necessary to prosecute 
the actions, the official said the amount 
demanded will be increased fifty per 
cent. under section 270 of the State In- 
surance laws. The policyholder may 
escape, it was pointed out, this increase 
by paying the amount of the assessment 
and the cost for the serving of the sum- 
mons. 

“All the companies were formed in 
1901 with thousands of policyholders all 
over the State. The arrangement in 
each was that there should be no assets 
and the fire losses should be paid pro | 
rata by the policyholders.” 





A Dangerous Experiment. 

The above appeared in a late issue 
of the Syracuse Post-Standard. It wili 
be recalled that these companies have 
had a very serious experience in loss 
record and alleged mismanagement, 
and the unfortunate policyholders are 
now bearing the burden, as they always 
must do in unsuccessful mutual com- 
panies, showing that it is a somewhat 
dangerous game to go into the insur- 
ance business as does the property- | 
holder who accepts a policy that is lia- 
ble to assessment, unless he knows | 
more than the average person does | 
about the way in which his particular | 
company is conducted. 

The following is the assessment | 
record of the five companies refe rred | 
to above: 

December, 1908, Assessment. | 





Per Ct. | 
CN Nea aa catuitd ew wees maa aes 100 
DEE 326.550 60 och awhedee Renken 100 | 
a a eer 75 
EE haeqndentieaed seeiedeires 75 | 
0 ere eee aoe ee eee 69 | 

October, 1909, Assessment. 

Per Ct. 
PE Ea hintee hacen Sakdeahewn 430 
PE Snkctuesnscéevedaéwawd ee 285 
DT tribe bends €etesedeeusedea 300 
PE dt eeensetchaewanebhaduee 239 
PE sn wksed khvG cho wedas wow daw 239 | 


The Allen bill, designed to regulate 
and restrict the operations of this class 
of companies in the interest of the 
policyholders, passed the Assembly last 
week. 








Boston Agents Merge Interests. 





The prominent Boston local agency 
firms of A. M. Bullard & Company | 
and Cyrus Brewer & Company have)! 
joined forces, making one of the most 
important offices of the kind in the} 
city. | 


OUT FOR BLOOD. 





Local Broker Furiously Assails New 
York Fire Insurance Exchange— 
Appeals to Albany. 

A new “trust buster” is clamoring for 
attention and means to have it. He is 
tremendously in earnest and takes him- 
self and his cause seriously, even though 
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every one else ouaa in holding & both 
as jokes. From his office on Broadway 
a local broker has issued a red hot two- 
page letter, advising that he is out to 
smash the New York Fire Insurance 
Exchange and is confident of his ability 
to do so. This hurly burly world would 
be a tedious place if unconscious humor- 
ists were barred from enlivening the 
regulation grind. 








New York New Jersey 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 


Cc. B. G. GAILLARD, — of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


——— ooo SSS 


_ Peameytvenia New England 


No overhead writing. 
Five special agents. 





CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











German Fire 


ESTABLISHED 
1854 


Sanuary 


THEODORE STEIN, Pres. 
THEODORE REYER, Treas. 


OF INDIANA 


Assets = = = 
Surplus to Policyholders - 


Insurance Co. 


Home Office 
INDIANAPOLIS 


Ist, 1910 
. $618,182.90 
$248,139.22 


LORENZ SCHMIDT, Secretary 
OSCAR SCHMIDT, Asst. Secy 











Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


Bt Paul F. of New Jersey 
tinental of New York 


aan 





William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST 
William Penn of Pa. 


PHILADELPHIA SUBURBAN TERRITORY 


St. Paul F. & M. 
Granite State 
Springfield F. & M 


Peoples National 

Conco 

Phoenix of Connecticut 
a a 

“Oity aiew York of N. Y. 





Atlantic City, Ocean City, Wildwood and ial May Property a Specialty 


ACENCIES 
Washington Fire 


Weshington Fire 


& CO. 


Queen City 


( patinene of New York 
Haw 
Phoenix “Of Connecticut 


Franklin of Pumetetyate 
Granite Sta 

Hawkeye 

Humbo ait 

Jefferson 
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AUTOMOBILE FLOATER. 


w York Firm Arranges to Issue Lib- 
ral Poiicy—Guaranteed by Four 
Strong Companies. 





An underwriters’ policy, titled the 
General Motor Underwriting Agency, 
and backed by the American & Foreign 
British and Foreign Marine, 


wiarile, 


Limited, Ocean Marine, Limited, and 
the Reliance Marine Insurance compa- 
nies, the first named of New York and 
the last three of England, is being is- 
sued by Sewell, Alden and Crosthwaite, 
well-known casually underwriters of the 


metropo.is. 











The contract is an automobile floater, 
covering fire, theft and explosion. 

Agencies the sale of the policy 
vill b stablished in all parts of the 
country by Sewell, Alden and Crosth- 
vait vho will handle the business for 

United States. 

EFFECTIVE APRIL 1. 
Ficdelity-Phenix Rearranges its Western 
Fieid Force—Clemons to be 
Adjuster. 

A rearrangement of a section of the 
Western field force of the Fidelity- 
Phenix has resulted in changes as here 

1: W. H. Clemons re from field 
will have charge of losses in 
Ohio, We Virginia, Kentucky and Ten- 
nesst ntinuing headquarters at Cin- 
ati. He is succeeded as State agent 
Ohio by Charles A. Colvin, trans- 
f n Indiana, to have headquar- 

t 5 4 nou 
Bal special agent, will locate 
n east Ohio F. R. Roechert, who 
ed with Mr. Colvin in 
S him as State agent 
Hudson Jones continues as spe- 
l | be assisted by Clar- 
( W. J. Wood will continue 

I g t 1 losses. George 

\. Lane, f Wheeling, who had been 
s ) Clemons in West Vir- 
t iarge of the field 

OFFICIALLY DISOWNED. 
Committee of Lloyds Warns Public 


Against Policies Offered by the 
W. H. Crane Company. 


Readers of The Eastern Underwriter 





l LI <ziven In 

y] some months ago 

ig S I ation of underwriting 
erns t ed by the W. H. Crane 
Com] y of I n, England, will be 
nter d in the following official dis- 


r published by the Committee of 


The disclaimer 


Committee of Lloyd’s have re- 





business similar to that to which the 
form in question relates, and names 
purporting to be those of the under- 
writers are stamped on the policy in 
the form and manner customary al 
Lloyd's. 

“Inquiries have been made at the of- 
fice of the W. H. Crane Company as to 
the financial status of these alleged 
underwriters, but little information has 
been given, beyond a general statement 
that they are Americans. 

“Investigations made in America 
have been equally fruitless of result, 
and the Committee of Lloyd’s have no 
hesitation in advising the public to 
have nothing whatever to do with these 
policies offered by the W. H. Crane 
Company, or with those on forms head- 
ed ‘British Underwriters,’ ‘Royal Under- 
writers,’ ‘Royal Allianee Underwriters,’ 
or ‘Imperial Underwriters.’ ” 

On New England Risk. 

The bunch of skates noted above 
were all on the extensive risk of the 
Nichols and Longworthy Machine Com 
pany at Hope Valley, R. I. which 
burned within the past year. 





ATLANTIC NATIONAL FIRE. 





Secretary McKay Says Company is 
Securing Good Representation 
in Four States. 





Secretary and Manager John J. Mc 
Kay, of the Atlantic National Fire of 
Macon, Ga., says that the management 
is not trying to set the world on fire 
in a day, but is keeping everlastingly 
at it with the result that the Company 
is able to show a nice record. 





At present the Atlantic National has | 


over 200 agents in Georgia and Ala- 
bama, and special agents are at work 
securing a desirable corps of repre- 
sentatives in the Carolinas. By May 
lst it is expected that the Company 
will have at least 300 well selected 
agents in the States mentioned. Mr. 
McKay further says: 

“Many evidences seem to indicate 
that the Atlantic National has a good 
neme to precede her all over the field, 


and by following the conservative 
course which I laid out in the begin- 


ning, see nO reason why our company 
should not be one of the most promi- 
nent in the South.” 


AN ADVERTISING CAMPAIGN. 








Printers Ink to be Freely Used in Pro- 
motion Of Protective Holding 
Corporation. 





Robert R. Tuttle, of Syracuse, has en- 
listed the co-operation of Richard 
Wightman, an advertising expert, in 
the promotion of the Protective Holding 
Corporation, and from now on printers 
ink will be tiberally used as part of the 








ly 1 ived a form of policy which 2 - . = 
has | offered by the W. H. Crana Organizaiion work. A series of booklets 
Company to persons resident in Amer- as already been issued, all of which 
y headed: | display high artistic merit. 
London Wloyd’s Marine Policy’ The Protective Holding Corporation, 
Signed by Underwriting Members Only. 48 noted in a previous issue of The 
“The wording is that of an ordinary Fastern Underwriter, plans to control, 
Lloyd’s marine policy, and attached is through purchase or organization a 
1 se of clause commonly used by lumber of insurance companies. ‘The 
Llov« id insurance companies for present effort of Mr. Tuttle and his as- 
NEW YORK FIRE INSURANCE STOCKS. 
tations furnished by E. 8. BAILEY, Dealer, 66 Broadway, New York City) 
eas ait DIVIDENDS | Bid | Asked 
IPA S CAPITAL Approx. When price price 
Anni. Div. Payable perct. per ct. 
( York $500,000 10 Q 205 
Co ealtl . 500,000 10 JI & Satate 
Continental 2 000,000 7 J aJ 1005 
En “its 200,000 x J &J 140 
Fid Pheni 2 500,000 V V 310 
ne 400,000 1D Tad cows 
1,500,000 30 eae 580 
1,000,000 18 Jad 205 
200,000 30 FAT one 
400,000 10) () oeee 
1,000,000 10 Jad 205 
3,000,000 30 JaJ 685 
200,000 10 I &J 160 
1.000.000 20 JI &J 315 
350,000 10 A &O 165 
200,000 6 T&T 145 
150,000 6 Ias | 105 
$00,000 10 Ia } +s 
250,000 Vv Vv ’ 
400.000 35 F&A 46) 
$50 - 250,000 20) Tas 425 





V No Information. Q Quarterly. 
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the late A. F. Carell. 





On and after April 1, 1910, I will continue at No. 
66 Broadway, New York City, the Insurance Stock busi- 
ness established by my father, E. S. Bailey, in 1864, and 
conducted for the last few months at 3! Nassau Street by 


EDMUND S. BAILEY, Jr. 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE CO., of Ohle 





100 WILLIAM STREET - - - - 


New York 








MYRON W. 


New Jersey Office: ENGLEWOOD, N. J. 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


ROBINSON 


New York City Office: MILLS BLDG. 











Calumet Insurance Company 
CHICAGO 








sociates is being concentrated upon the 
promotion of the Protective Fire Insur- 
ance Company. 





STOCKDELL EXONERATED. 
Former Southern Manager of Phenix 
Fire Cleared of Charge of 
Wrong Doing. 





In a letter addressed to H. C. Stock- 
dell of Atlanita, who preceded him in the 
management of the Southern department 
of the Phenix Fire of Brooklyn, Major 
C. F. Hard asserts that all of Mr. Stock- 
dell’s affairs with the Company “have 
been settled satisfactorily and in accord 
with agreement,” adding further “that 
there was nothing in the affairs which 
reflects in the least upon your personal 
character and integrity.” 


Secures Big Organization. 

Walter Morris, the well known, pro- 
gressive fire insurance agent of Pitts- 
burg has been given the agency of the 
Fidelity Underwriters for Pittsburg and 
vicinity which makes a decidedly valu- 
able acquisition to his writing facilities 

The policies of the Fidelity Under- 
writers are backed by the Continenta! 
and the Fidelity-Phenix. The com- 
bined financial strength is shown in the 
following figures: Assets, $36,414,176; 
liabilities, $20,837,346; policyholders’ 
surplus, $19,076,829. 





The Camden Fire of New Jersey has 
been licensed in Kentucky. 


VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


WEST VIRGINIA 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















SPECIAL AGENT IN EASTERN N. Y. 


H. L. Staley to Cover Half of Empire 
State for Franklin of Philadelphia. 





Yastern New York will be traveled 
for the Franklin Fire, of Philadelphia, 
by H. L. Staley, who has been appoint- 
ed special agent. Following some years 
experience in the Utica local agency 
of J. B. & J. M. Turnbull, Mr. Staley, 
since 1905 has been stamp clerk and in- 
spector in the Utica district for the 
Underwriters Association of New York 
State. 

Several weeks ago the Franklin Fire 
selected L. Joseph Koch, Jr., as iis 
special agent in Western New York 
and the appointment of Mr. Staley 
now fills the vacancy in the Pmpire 
State caused by the advancement cf 
Edgar P. Luce to the secretaryship of 
the company. ~ 





The formation of a hook and ladder 
truck company is being agitated at 
Seneca Falls, N. Y. 
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FIRE HAZARD IN COTTON ON MANUFACT URING 
For The Protection Of Its 
By R. H. Burdett, of the Fire Protecti ¢ cn a Engineering Department of Fred S. Know the Law! Policy Holders 
James & Company, New York. If you do not find what you want, 
ne: ask INSURANCE GREEN BAG. It THE HANOVER 
Weaving, Finishing and Knitting. from long staple cotton, and in these senor — age , gee 
the amount of the lint and fly is mini- ee a a a ° 
Some spinning mills are “full process” mized, greater care too is soneinl for any insurance question, Expert Fire Insurance Company 

mills. That is, they carry the yarn the handling of goods most likely to Adjusters, Confidential Reports, Ex- HAS A 
through all processes until the goods show the least amount of soil. The so- pert Insurance trial lawyers at Cash Capital - - - $1,000,000.00 
that the yarn was intended for are ready called “knitting mills,” using soft and moderate cost. Cash Assets - - + $4,395,625.89 
for the market. Sometimes these are fluffy yarn, are among those most diffi- WRITE TO Cash Surplus to Policy 
in the form of cloth, frequently in that cult to keep in the desired condition of INSURANCE GREEN BAG Holders - + - 82,063,044.01 
of hosiery and knit underwear. This cleanliness. 543 Rookery - - - OHICAGO She veal atvength of on insurance company t& tn the com 

- ‘ © s servatiom of its management, and the man ment of 
full process does not necessarily greatly There are exceptions among knitting ics Kuebl G RB THE HANOVER is an absolute assurance of the sceurity 
ugment the hazard. In some instances, mills as there are in all classes of risks; - J, Buciies a of its poliey. om 
however, it has to be considered serious- but generally these are not considered ae R, EMORY WARFIELD, President 
ly when determining the desirability of desirable business by underwriters, un- JOSEPH McCORD Vice-Pres. and Sec’y 
the risk as a fire insurance proposition less, like the gin and the spinning mill, WILLIAM M RRISON, Ass’t Sec’y 
and especially with the latter class. they are equipped with automatic JAMES W. HOWIE, Gen. Agent 


The mill weaving white cloth has only sprinklers, under which conditions they /THE COMPANY WITH THE PYRAMID. - 


one feature not always met in a spinning have been found to be profitable busi- HOME OFFICE: 
mill to consider, namely the hazard of ness from an insurance standpoint at Hanover Bidg., 34 Pine St. 





sizeing.” Starch (frequently potato surprisingly low rates. NEW YORK 
starch) forms the principal ingredient Mercerized Yarn. 
the size. This is generally mixed The hazard in these is chiefly that of 





in large kettles, the mixture being wet the stock which, in all but those making 
and heated by steam until the desired “mercerized” goods, is not inconsider- 
consistency of the size is obtained. able. Mercerized cotton yarn, however, 
After that the yarn to be woven is thor- is spun from Egyptian or other long 
oughly coated with the size by drawing Staple cotton and consequently these 
it through a tank containing a quantity knitting mills are the cleanest. One fea- 
of the mixture. The starch explosion ture that hurts this class from an in- 
hazard is not so much a feature to be Surance standpoint is the delicacy and 
considered here as the necessity for great susceptibility of the machinery, 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 











cleanliness and the kettles should be aS well as the fact that so many im- N H 

so located and arranged as to facilitate provements are constantly being made EW AMPSHIRE= ORGANIZED 1859 
ceeping the flooring around them con- in the machinery employed in these ee J 

stantly clean. The same care in ar- mills that it is soon out of date and £>.900.02 1 22.28 














ranging the steam pipes should be frequently becomes valueless to the Cash Capital... .. $1,000,000.00 
taken, of course, as in all steam heat- manufacturer long before it has begun FIRE INSURANCE CO. Assets....... . 6,562,329.14 


3.779. 360.67 | 














ng processes. If the mill dyes its yarn to show signs of wear. Small capital . Net Surplus 2 008.419.02 
its cloth, the dyehouse should be Moreover is required to start in this =f Surplus for Poli see oe 

parate, drugs kept in a separate room Class of manufacturing and it is feared 3.310.630 19 . peas 05 SONCY 

id drying carefully arranged, although by some that small manufacturers who —2 200.408 12 Bee Holders ....... 3,008,419. 

he hazards are small, when compared ati cme — _ “wy of ine al aT cates eae ae 

vith those of raw stock dyeing. the business might select the fire in- es = 7 
Somethnes the white mill finishes its surance companies as the most likely TOTAL LIABILITIES $2,585,953.23 HEAD OFFICE 

own cloth. But more frequently the customers for an unprofitable plant. POLICY-HOLDERS SURPLUS $2,610,064.23 Cor. William & Cedar Streets 
loth is sold to a manufacturer who uoes Some of these mills bleach and dye { 











thing but finishing, which may con- their goods, and with them these pro- 
ist of bleaching and sizeing in the cesses are slightly more hazardous then 
‘e, and sometimes includes printing, When applied to the harder yarns or| ‘‘The Leading Fire Insurance Compan 
mills using all three processes be- Woven cloth. Hosiery mills, moreover, of America.” REMOVAL NOTICE 
referred to in the trade as “print have frequent fires in their carbonizers, | 
and turning out perkales and Which usually are found in the form of | 

ilar goods. A desirable arrangement Wooden drums, revolving in a dry room, | 
all finishing mills provides for the Where black hosiery, after first being 
tration of the clean processes of treated chemically, is placed to set the 
asuring and bolting together with color. Carbonizers wherever found 
storage of the raw and finished Should be in fireproofed rooms and in 











On May First 


Fred S. James & Co. 





tock from the bleachery. The bleachery sprinklered risks the apparatus should Will remove from tl present 
oper is hard to keep clean and in be carefully watched for signs of cor- . i 7 
case of sprinklered risks (as is also rosion. quarters to spacious oflices in 


case with the dyehouses when In all classes of mills those running the new Underwriters Building 
‘rinklered) more attention to the pro- night and day are rightly considered : pean 
ection is demanded by the constant more dangerous, as the machinery be- N 7 S 
y j 2 a ‘ a 
and unavoidable corrosion of sprinkler comes more rapidly worn, causing more INOS. 123 133 William I, 
heads and piping. The “non-corrosive frequent fires from friction, and the con- | WM. B. CLARK, President. New York City 





eads” and paints on the market modify stant operation of the plant renders it W. H. King, Vice-President , , er ro 
his danger, but do not entirely elimi- difficult to find opportunities for sweep- ces g 7 where increased facilities will 


Henry E. Rees, Secretary. 


nate it, and consequently the protec- ing it and keeping it clean, however | be had for promptl, and 
tion is frequently found cut off in the careful the management may wish to be Assistant Secretaries, es as Apis Be? 
very part of the plant that most de- about these features. A. N, Williams, E. 8. Allen, efficiently serving the needs of 
mands it. Fires in these plants general- ae E, J. Sloan, Guy E. Beardsley brokers. 

ly originate from common hazards and HOFFMAN INCORPORATING. 7 


W. F. Whittelsey, Jr., ‘‘ Marine” 








ordinary machinery hazards, although 
the handling of chloride bleaches and Progressive Kentucky General Agent to 

















salts and of corrosive acids should be Capitalize His Business—Moving to Ci land. Ohi 
arefully guarded. No explosive vola- Lexington. W R | C feveland, Ohio 

tiles are used, as a rule, although gaso- estern eserve nsurance 0. 

lene is sometimes employed in torches H. G. Hoffman declares untrue the MARS E. WAGAR, President ROBERT E. GOOCH, Sec’y and Treas 

to singe the edges of the finished goods, rumored sale of his flourishing and Statement of January 1, 1910 

and in the print works to cleanse the long established general agency at Mt Assets : ; $481.82 

presses. Sterling, Ky. He does, however, plan Unearned Pre miums. 1g12.72 
As in the spinning mill the condition to incorporate his business and trans- aa 

of the plant as far as cleanliness is con- fer headquarters to Lexington. In the Cash Capital .. 1.00 

cerned depends greatly upon the grade latter city he will become closely iden- Net Surplus..............-..-. oseee . 71,327.14 

of goods manufactured, those making tified with the Henry Clay Fire Insur- JNO. A. KELLY & CO., General Agents 

the finest grades of white cloth, natural- ance Company now in process of or. | 84 WILLIAM STREET, NEW YORK CITY 

ly using the best grade of yarn spun ganization. | 
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“AN APPEAL TO ARCHITECTS AND BUILDERS” 


By A. T. Lumby, Manager Southern Department Home Insurance Gompany. 


[Seeking to improve the building construction of the country the Home In- 
surance Company of New York, is sen:ling to architects and builders every- 
where a copy of a carefully prepared article from the pen of A. T. Lumby, 
manager of its Southern Department, and which is reproduced below. Local 
and special agents would be serving their respective communities if they em- 
phusized to their clients and others th» truths pointed out by Mr. Lumby, to 
the end that effective steps might be taken to measurably reduce the coun- 





try’s appalling annual fire waste. 

Mr. Lumby’s article reads: 

Cost the Dominant Consideration, 

In addressing this to Architects and 
Builders, the Home Insurance Company 
seeks relation with the two professions 
that have the most to do with physical 
constructions that make for its inter- 
est Well. constructed buildings are 
sood risks to us, and we hope to be 
able to demonstrate to you—and 
through you to your clients—that a 
good building is best for you to plan 
and build, and for them to own. Many 
considerations are weighed by a man 
who sets out to build a house; if a 
dwelling for himself, comfort and 
beauty; if a store, convenience and suit- 
ableness; if a factory, strength and 
adaptability. But, whatever other con- 
ditions are considered, there is one 
that, first and last, influences and gen- 
erally dominates and controls, and that 
is the cost. That must always be count- 
ed. Is it always counted wisely? What 
is the true economy in house-building? 
Admitting that a good building, even at 
a lower insurance rate, is better for us, 
can we establish that it is better fcr 
the owner? If this can be done, will 
it not be your pleasure and to your 
advantage to advocate a wise initiai 
outlay of somewhat larger sums ior 
building, to make good brick, stone or 
concrete walls: metal, tile or slate 
roofs; substantial chimney from the 
ground—condemning and opposing the 
use of poor materials as not only in- 
ferior but actually in the end more ex- 
penesive from every point of view? 

Let us assume, for the sake of the 
argument, that one is to plan or erect 
a two-story building, to be occupied as 
a dwelling, a store, or a factory, to be 
25 feet front by 35 feet deep, making 
an area of 875 square feet; the first 
S§oor to be flush with the ground and 
the height of the building to the eaves 
to be 22 feet; having a pitched roof 
with peak 10 feet above the eaves—pro- 
ducing a roof area of about 1,120 square 
feet. This would make the surface of 
the four walls amount to about 2,890 
square feet. 

We have secured estimates from a 
number of responsible builders in dif- 
ferent parts of the country, principally 
Seuth, made as though for a prospec- 
tive customer, for (1) the walls, (2) the 
roof, (3) one chimney, and (4) probab!e 
depreciation of walls and roof for dif- 
ferent materials. We have made an 
average of the figures given us, and in 
this way believe that they should be 
approximately correct. 

Detail figures on any point are at 
vour service, and we would like any 
criticisms or suggestions that may ac- 
cur to you. 

ESTIMATED COST. 
Walls (12 Inches Thick): 
DE. sxseeee nena cearecena cease $1,301.90 
(Estimates are for rough 
quarry-dressed stone rather 
than faney cut or orna- 
mental work.) 





ET ere 1,096.00 
teinforced concer 838.00 
PEE ve. tie ae a"dsb 65w 61a ett ws hace 619.00 
Se SOREIIOE ovicicandenvsoes ..» $120.00 
DD dackrebnddeteinbaaanenns 129.00 
ee SGaseshebaw ad PN atadre ire-aiee aria 212.00 
RE a eer ee eee 87.00 


Chimneys: 

Assume one chimney adapted for the 
entire building. Difference in cost for 
various types: 

Brick.—Bight inches thick from the 
ground; three feet foundation, eight 


’ 


Editor.) 


feet cellarway (if a cellar exists); 40 
feet high above that, total 51 feet. 
Cost with one straight flue from 


DRONE on 606s a8Nieessscntureevas 66.00 
Cost with two straight flues from 
BTOMING ook kacicccnssseseesa j.- +. 188.00 


Cost of flue, same dimensions, 
resting on second story beams, 
25 feet, one flue ........0-.++- 33:00 
Cost of flue, same dimensions, 
resting on second story beams, 


26. feet, two Bues ...cccccecses 46.08) 
Depreciation: 
Those given us average as follows: 
Per Cent. 
Per Annum. 
Se Emre ae nee uy, 
EE WEEE co tirarccc case evince ee 1% 
a 1 1-6 
WE SEED i c¢acmnsteeeakwadae 2 8-10 
Se eer ee 1 2-3 
Be OEE pockvcccenneceeensueeen 4% 
HIS iiwisdienecepncusannnas 1 
oo er er eee 8% 


Wood and shingles for walls and roof 
and a hung chimney have outset advan- 
tages in cost. That is why these types 
prevail. Are they, however, really any 
cheaper at the end of twenty years? 

A good chimney resting on the ground 
is essentially a measure of safety in 
preventing fires. It will, moreover, rep- 
resent a slight saving in maintenan‘e, 
the amount of which cannot be stated 
exactly, and it makes a material saving 
in insurance rate. For the standard 
type of construction (built from 
ground) there is a favorable difference 
in rate running from 10 per cent. up- 
wards. 

Tf stone, brick, or concrete is used for 
walls no painting is needed. If wood 
employed, it should be painted at least 
onee in four years. Cost of same, say 
$60.00. In forty-six years this alone 
would assume the extra cost of stone. 
in thirty-two years that of brick, and 
in fifteen years that of reinforced con- 
crete, 

A further economy in brick or stone, 
contrasted with wood is the lessened 
cost of heating. The ordinary wood 
house develops cracks and openings in 
the walls, especially around the window 
frames, that permit the escape of hezt, 
and the entrance of cold and wind, 
which make drafty places that are un- 
comfortable in cold weather and add to 
fuel bills. The writer has in mind a 
frame house built some years azo 
which he planned to construct with 
brick filling. The contractor. with 
probably the best intention,recommend- 
ed to omit this. It saved a couple of 
hundred dollars, and as an offset to 


that economy (7?) it would be safe to | 


estimate that $20.00 worth of coal extra 
is needed annually to keep the honse 
warm, besides which, in extreme 
weather, the rooms facing the cold west 
winds cannot be made comfortable by 
the furnace, no matter how hard it is 
driven. 

In addition to safety and preventing 
luss of life or injury by fire; promoting 
comfort and warmth (with saving in 
fuel) in winter and conversely cooler 
and more ccmfortable in summer, 
which are not altogether measurable in 
dollars and cents, it is possible to make 
a fairly precise and accurate equation 
showing the benefit of a moderate in- 
crease in first cost by the use of super- 
lor materials and methods in construc- 
tion. 

FIRST, AS TO LONGER LIFE: 


Stone Walls and Tile Roof.—Cost per 
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GERMAN AMERICAN INS. CO. OF N. Y. 


PHOENIX INS. CO. OF HARTFORD, CONN. 


SPRINGFIELD F. & M, INS. CO. OF MASS. 
J. M. DONALD, AGENT 
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SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
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Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 
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U.S. MANACINC UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 
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German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
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JAMES F. STONE 


Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 
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estimate, $1,513.00. Annuar deprecia- 
tions, 1% per cent, walls, 1 2-3 per 
tent. roof. Annual depreciation equals 
$18.17. 

Stone Walls and Tin Roof.—Cost per 
estimate, $1,421.00. Annual deprecia- 
tions, 14% per cent. walls, 4% per cani. 
roof. Annual depreciation equals $19.59. 

Stone Walls and Slate Roof.—Cost 
per estimate, $1,430.00. Annual de 
preciations, 14% per cent. walls, 1 per 
cent. roof. Annual depreciation equals 
$15.93. 

Stone Walls and Shingle Roof.—Cost 
per estimate, $1,388.00. Annual devre- 
ciations, 14%, per cent. walls, 8% per 
cent, roof. Annual depreciation equals 
$21.82. 

Brick Walls and Tile Roof.—Cost ner 
estimates, $1,308.00. Annua] deprecia- 
tions, 14% per cent. walls, 1 2-3 per cent. 
roof. Annual depreciation equals 
$15.86. 

Brick Walls and Tin Roof.—Cost per 
estimates, $1,216.00. Annual deprecia- 
tions, 1% per cent. walls, 4% per cent. 
roof. Annual depreciation equals $17.28. 

Brick Walls and Slate Roof.—Cost 
per estimates, $1,225.00. Annual depre- 
ciations, 1% per cent. walls, 1 per cent. 
roof. Annual depreciation equals $13.62. 

Brick Walls and Shingle Roof—Ccst 
per estimates, $1,183.00. Annual] depre 
ciations, 1 per cent. walls, 81%4 per cent. 
roof. Annual depreciation equals $19.51. 

Concrete Wallis and Tile Roof. Cost 
per estimates, $1,050.00. Annual depre- 
ciations, 1 1-16 per cent. walls, 1 2-3 
per cent. roof. Annual depreciation 
equals $13.31. 


1. Conerete walls, tile roof 
2. Brick walls, slate roof 
5. Frame walls, shingle 
Assume cost of land ($500), and in 
tional in each case, and that each hous 
Result at end of twenty years: 
1. Concrete Walls, Tile Roof. Value 
$305.00 x 20 years, equals $6,100. 





Charge $13.31 x 20 equals $266.20 
Charge $30.50 x 20 equals $610.00 
Charge $24.29 x 20 equals $485.80 

$1,362.00 


From $6,100, twenty years’ income, de 
divided by 20 gives $236.90 per an 
interest. 

Brick Walls, Slate roof. Value $ 
$322.50 x 20 years, equals $6,450. 


Concrete Walls and Tin Roof.—Cost 
per estimates, $958.00. Annual depre- 
ciations, 1 1-16 per cent. walls, 4 1-8 per 
cent. roof. Annual depreciation equais 
$14.73. 

Concrete Walls and Slate Roof.—Cost 
per estimate, $967.00. Annual deprecia- 
ticns, 1 1-16 per cent. walls, 1 per cent. 
roof. Annual depreciation equals $11.97. 

Concrete Wallis and Shingle Roof.— 
Oost per estimate, $925.00. Annual ce- 
preciations, 1 1-16 per cent. walls, 8% 
per cent. roof. Annual depreciation 
equals $16.96. 

Frame Walls and Tile Roof.—Cost 
per estimate, $831.00. Annual deprecia- 
tions, 2 8-10 per cent. walls, 1 2-3 per 
cent, roof. Annual depreciation equals 
$20.87. 

Frame Walls and Tin Roof.—Cost per 
estimates, $739.00. Annual deprecia- 
tions, 2 8-10 per cent. walls, 4% per 
cent. roof. Annual depreciation equais 
$22.28. 

Frame Walls and Slate Roof.—Cost 
per estimates, $748.00. Annual deprecia- 
tions, 2 8-10 per cent. walls, 1 per cent. 
roof. Annual] depreciation equals $18.62. 

Frame Walls and Shingle Roof.—Cost 
per estimates, $706.00. Annual depre- 
ciations, 2 8-10 per cent. walls, 81%, per 
cent. roof. Annual depreciation equals 
$24.51. 

In figures of cost and in estimating 
depreciation, no account is taken of in- 
terior work nor of inside wear and tear; 
these figures relate only to outside 
walls and the roof. 


From the foregoing we select for il- 


lustration, three types of construction: 
Cost Depreciation Per Cent. 
$1,050 $13.31 equals 1 27-100 
$1,225 $13.62 equals 1 11-100 
$706 $24.51 equals 3 47-100 


terior work ($1,500) to be $2,000 addi- 

e rents for 10 per cent. of the cost. 

$3,050. Rents for $305.00 per annum, 

Depreciation. 

Taxes, say 1 per cent. on value. 

Ins. Premiums on $2,550, being average 
for three occupancies given. 


duct $1,362 charges, leaving $4,738; same 
num and represents 7 77-100 per cent. 


Rents for $322.50 per annum. 


3,225. 


Charge $13.62 x 20 equals $272.40 Depreciation. 

Charge $32.25 x 20 equals $645.00 Taxes, say 1 per cent. on value. 

Charge $25.96 x 20 equals $519.20 Ins. Premiums on $2,725, being average 
~ ee for three occupancies given. 
$2,616.60 


From $6,450 twenty years’ income, ded 
same divdied by 20 gives $250.67 p 
cent. interest. 

Wood Walls, Shingle Roof. Value 
$270.60 x 20 years, equals $5,412. 


Charge $24.51 x 20 equals $490.20 
Charge $27.06 x 20 equals $541.20 
Charge $60.00 x 5 equals $300.00 
Charge $20.00 x 20 equals $400.00 
Charge $44.26 x 20 equals $885.20 

$2,616.60 


From $5.412, twenty years’ income, ded 


uct $1.436.60 charges, leaving $5,013.40; 

er annum and represents 7 77-100 per 
2,706. Rents for $270.60 per annum. 

Depreciation. 

Taxes, say 1 per cent. on value. 

For outside painting every four years. 

For extra cost of heating. 

Ins. Premiums on $2,206, being average 
for three occupancies given. Pagcs 
Nos. 7 and 8. 

uct $2,616.60 charges, leaving $2,795.40; 


same divided by 20 gives $139.77 per annum and represents 5 16-100 per 


cent. interest. 


(To be concluded next week.) 


UNITED FIREMEN’S. | 





Reported Sale of Philadelphia Company 
to L. S. Amonson a Canard 
—Entering New Territory. 

Both the management of the United 
Firemen’s and of the Peoples National 
Fire Insurance companies, of Philadel- 
phia, deny unqualifiedly the reported 
sale or contemplated sale of the first 
named institution to the latter. 

Under the administration of Presi- 
dent R. B. Beath, the United Firemen’s 
is rapidly recovering from the heavy 
loss suffered in the Chelsea conflagra- 
tion, and is re-entering sections of the 
territory from which it withdrew soon 
after that unlooked for happening. 





F. A. Pawley, local manager of the 
New Hampshire Fire, is now chairman 
of the executive committee of the New 
York Fire Insurance Exchange. The 


chief business before the body is the 
finding of a successor to Henry E. Hess 
as manager of the Exchange, a task ap- 
parently no nea.er completion than 
it was when Mr. Hess left the organi- 
zation on January first to assume the 





W. L. Clark, a well-known fire in- 
surance man of Pittsburg, Pa., is one 
of the incorporators of the Insurance 
Investment Company of Pennsylvania, 
which has filed articles of corpora- 
tion at Dover, Del. The capital stock 
is $100,000. 


Dividend for Ohio German Creditors. 





A dividend of 30 per cent., or $162,703 
will be paid creditors of the Ohio Ger- 
man Fire, of Toledo, Ohio, on the 25th 
proximo. 





Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING—— 

Glens Falis Albany 

Buffalo German Dixie Fire 


Security Ins. Co. of No. Am. 
(of New Haven) 





FOR— 
NEWARK ano ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 





0. 0. LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. 81 River St. 
N. Y. City Jersey City Heboken 





FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 


Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 


Firemans (of N. J.) Central National 
New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 
General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Highteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 


Have desirable opening for 
another strong company. 








SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 
Cincinnati, O. 
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JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. 00. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 38 Jersey City 








F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N.Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








Fire Insurance Special Agent Wanted 
A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential. 

Address 210 Onondaga Ave., Syracuse. W. Y. 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. Good 
connections at Dloyds, London. 


CORRESPONDENCE SOLICITED. 








SURPLUS LINES 
AND 


Brokerage Business 
WRITTEN IN 


American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 





NEW YORE 
LONDON 


McLEAN STINSON & C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 inder at London Lloyds 


TORONTO 
CHICAGO 

















39 PROSPECT AVENUE 





PHILIP A. MURRAY 
SUBURBAN AGENCY 
WESTCHESTER COUNTY 


MOUNT VERNON 


BROKERED LINES SOLICITED 
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CASUALTY AND SURETY DEPT. 
(Continued from page 10.) 


FAIRLY UNDERWAY. 


Prudential Casualty Company of In- 
dianapolis Issuing Policies—Vari- 
ous Lines to be Taken up. 





Some days ago the recently formed 
Prudential Casualty Company, of 
Indianapolis, began writing personal ac- 
cident policies,and will speedily take up 
the issuance of contracts in the liability 
and other casualty lines. 

The company, of which Claude G. 
Brvap is manager, has been carefully 
formed, and its operations will be Gi- 
rected along thoroughly approved lines. 








LICENSE HELD UP. 





Wisconsin Department Wants Further 
Particulars From Pacific Surety 
Company. 





Pending the receipt of further par- 
ticulars as to its method of selling capi- 
tal stock, the Wisconsin Insurance De- 
partment has postponed issuance of a 
license to operate in the State to the 
Pacific Surety Company of San Fran- 


cisco. 





ON THE NEW JERSEY RAILWAYS. 


Number and Nature of Accidents to 
Employes for a Decade. 


An article on “Accidents to Rail- 
road Employes in New Jersey, 1888 to 
1907,” by Frederick S. Crum, Ph. D., 
is published in bulletin No. 84 of the 
bureau of labor, Department of Com- 
merce and Labor. 

The figures were obtained by a de 
tailed study of the accident returns of 
railroads of New 


anuual reports of that 


the various Jersey 
printed in the 
State, entitled “Railroad and Canal Re- 
ports,” for the years 1888 to 1907, and 
these data were supplemented by the 
statistics of injuries to railway em- 
ployes published in the annual reports 
of the bureau of statistics of labor and 
industries of New Jersey for the 
period of 1900 to 1908. The investiga- 
tion covers a total of 18,555 accidents, 
for 18,002 of which the cause was re- 
ported. 

The figures show that :ailroad em- 
ployes working on or about tracks 
trains, engines or cars are exposed to 
a high accident liability. Of the fatal 
accidents to employes other than sta- 
tion men, shopmen and trackmen in 
New Jersey from 1888 to 1907, 93.9 per 
cent. were caused by moving trains, 
locomotives or other cars, while 100 
per cent. of the deaths of station men, 
58.3 per cent. of the deaths of shop- 
men, and 95.6 per cent. of the deaths 
of trackmen were due to this cause. Of 
the total railway accidents 93.5 per 
cent. were due to the movement of 
trains, locomotives or cars. The causes 
of accidents as given in detail also 
show that a considerable proportion of 
the employes were injured because of 
their own carelessness or that of their 
ellow-workmen. 





United Surety Company. 

A special meeting of the stockholders 
of the United Surety Company of Balti- 
more has been called for Saturday, April 
2, 1910, at 2 p. m. The call simply 
states “such business will be transacted 
as may properly come before the meet- 
ing.”” The insurance fraternity awaits 
with keen interest the outcome of the 
meeting. 





General Agents at Wheeling. 


fm EE. Shaffer of Wheeling, W. Va., 
has been appointed general agent of the 
Casualty Company of America for a por- 
tion of West Virginia and Ohio cover- 
ing the personal accident and health 
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branches, the appointment being effec- 
tive April 1. 

Mr. Shaffer has a good standing in 
the business so that he should be able 
to build up a nice volume of premiums. 

In other casualty lines he will report 
'o Logue Bros. & Rivere general agents 
at Pittsburg. 





ACTIVITY IN BALTIMORE. 





Are the Surety Companies in Earnest in 
Their Plan of Entering New 
Lines? 


Baltimore, Md., March 30.—The local 
insurance fraternity’s curiosity has been 
aroused at the recent bills introduced 
in the Maryland Legislature, whereby it 
is sought to amend the charter of the 
Maryland Casualty Company so as to 
permit it to transact a surety business, 
as also the bills amending the charters 
of the Fidelity & Deposit Company, as 
well as the United States Fidelity and 
Guaranty Company, in order for them 
to write liability insurance. 

The Maryland Casualty Company has 
determined to enter the surety field as, 
-oon as its bill is passed and signed 
by the Governor. The concensus of 
opinion is that the other two named 
companies have merely sought the right 
to write liability insurance in order to 
be able to avail themselves of the right | 
in the future. The Fidelity & Deposit 
Company has intimidated that it does 
not, at present, intend to enter the 
liability field. It is hardly probable 
with the high ratio of expense in 
liability underwriting that the United 
States Fidelity & Guaranty Company 
will enter the liability field immediately 
unless it becomes apparent that the 
agents of that company are handicapped 
in keeping up their business writing 
records. Surety officials seem to be of 
the opinion that liability insurance 
‘ovetails with the surety business, and 
it would be a good adjunct thereto. 





SOUTHWESTERN CASUALTY CO. | 
(Continued from page 10.) 


Houston. While the home office of the 
company will be in Okalthoma the plan 
is to have branch offices in Dallas and 
Houston and other cities in the South 
and Southwest. The company has an 
authorized capital of $500,000 and is | 
about ready to begin opera‘ions. | 


As manager of its personal accident 
and health department for Eastern 
Massachusetts the Casualty Company 
of America has appointed W. H. Dowl- 
ing, of Boston, recently assistant treas- 
urer of the Massachusetts Bonding & 
Insurance Company. 





While greatly impressed with Cuba’s 
juture, Vice-President A. EB. Forrest, of 
the North American Accident Company, 
of Chicago, who recently returned from 
a trip through the Republic, felt that it 
would be premature yet to enter his 
company there. 








Indiana now prohibits trust compan- 
ies of the State issuing surety bonds. 
But three States—Delaware, Pennsyl- | 
vania and Kansas—still permit the 
practice, though why no one has been 
able to discover. 





INTERESTING LEGAL DECISIONS. | 
(Continued from page 12.) 





vut after these premises were leased, but 
uo mention of the new premises appeared in | 
the policy. 

The insurance company brought two se- 
tions to recover premiums due upon policies 
resulting in a judgment dismissing the com- 
plaint. Upon appeal, the Supreme Court, 
Appellate Term, N. Y., reversed the judg- 
ment, and said in part: “The premiums are 
based upon the risk assumed hy the plain- 
tiff. If an injury had occurred in the uew 
premises, it seems to me that the plaintiff 
could not have restricted its liability to the 
old premises. If its liability extended to the 


new premises, then also its right of com- 
pensation extended thereto.” 
Giegerich, J., in a dissenting opinion, says: 





“If the plaintiff's responsibility could thus | 
be extended without its knowledge or con- | 


sent to an additional building, it might be 
extended with equal reason to any number 
of additional buildings, and its attempted 
protection of itself, by the specification of 
the building covered by its policy, would be 
defeated without any fault on its part. If 
the plaintiff could not be held liable for in- 
juries occurring in such additional building, 
then the defendant ought not to be held lia- 
ble for the added premium based upom the 
compensation paid its employes engaged in 
sucb additional building. So much of the 
pelicy taken out before No. 41 was occupied 
by them.” os 
In our opinion, the dissenting opinion 
states the law correctly unless it appeared 
thul the failure to include the leased 
premises in the policy was due to clerical 
error or misunderstanding. 120 N. Y. Sup. 
Tov. . 
Cancellation of Liability Policy. 
That notice to cancel a liability policy 
verbally given a broker is not binding 
upon the reinsurance company is the 
gist of a court decision recently ren- 
dered. Particulars of the case as here 


set forth: 

The New Amsterdam Casualty Company 
sued for excess premiums based upon in- 
sured’s pay-roll under the terms of two em- 
pleyers’ liability policies. The question 
raised was whegher or not one of the polli- 
cles was me at the time claimed by 
the company, or at the time claimed by the 








A Larger Income 


for Equal Energy 
IS ASSURED 


MEN WHO SPECIALIZE WRITING 
INCOME INSURANCE 





THEIR RENEWAL COMMISSIONS 
ARE NEVER REDUCED 
The Accumulation Feature Holds the Insured 


Accident and Health Insurance Has Grown 
FIVE Times Faster Than Life or Fire 
Insurance in the Last 25 Years 
It is the ONLY Necessity of Life that has 
NOT INCREASED IN COST 


THE CONTINENTAL 
CASUALTY COMPANY 


H. G. B. Alexander, President 
General Offices: CHICAGO 
IS THE GREATEST HEALTH AND 
ACCIDENT INSURANCE COMPANY 





Most Liberal Most Liberal 
Conbentts WonLD| Policies and 
to its Agents Be Prompt Pay 














Northern Assurance Co., ita. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 
Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 


Net Surplus in U. S...... $1,725,639} 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 


March 31, 1910. 


insured. The policy provided that the com- 
piny may cancel on written notice, stating 
when it should be effective, and that the 
insured may likewise cancel in the same 
manner. The assured never gave any writ- 
tea notice of cancellation claimed in June. 
It appeared that in June the company noti- 
lied its broker to collect the excess premiums 
oa the first policy. When the broker cailed, 
the insured told him to cancel the second 
policy. This was reported to the company. 
In the original suit the company failed to 
get a judgment. The case was appealed to 
the Supreme Court, Appellate Term, N. Y. 
The court said in part: 

“The direction of a verdict that the poli- 
cy was cancelled in June was clearly er- 
roneous. Unless the contract was canceled 
by mutual consent, which is certainly not 
the case here, it could be cancelled only in 
the manner provided by the contract, i. e., 
by written consent. ‘The broker had cer- 
tainly no right to waive this requirement. 
At most he was a messenger to carry the 
ral notice to the company’s office, and the 
cefendant presented absolutely no competent 
proof that the company had then accepted 
the oral notification, and thus by this overt 
act misled the defendant into the belief that 
his cancellations was sufficient. Judgment 

reversed and a new trial ordered. 20 
N. Y. Sup. 745. 
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PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER os Wiens 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER of OHIO 


























1853 1909 


FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


Assets..... 
BG NIN 5 ov ocicctescceien 


estas oe Grewee $1,021, 263.04 
409,580.06 


W: H. MILLER, President 


E. K. McCONKEY, 
Secretary and Treasurer 





Commercial Union Assurance Company 
(Limited ) 
OF LONDON 
PINE AND WILLIAM STS., 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 
MEA Cccsbtuadis\dodeeds suecmepe $1,556,740. 4 
gS eer 654,302.33 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice-Presidents 
W. B. MEIKLE, Gen. Mer. 


NEW YORK CITY 
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COMBINATION POLICY. 
Casualty Company of America Issues 
its Employers’ Liability and Work- 
man’s Compensation Contract. 





In The Eastern Underwriter of March 
3d we noted the intendend issuance by 
the Casualty Company of America of 
an “employers’ compensation policy,” 
which would be “a combination of em- 
ployers’ liability and workman’s com- 
pensation on a broader and more com- 
prehensive basis than has ever been 
heretofore attempted.” 

The contract has now been issued, 
and E. W. De Leon, president of the 
corporation, points out its peculiar 
merits thus: 

“The limit of all other companies un- 
der the workman’s collective policy for 
death or permanent disability is $1,500, 
as against’ our limit of $2,600, and the 
limit for weekly indemnity is $500, as 
against our limit of $650. Our policy 
provides for specific indemnities for loss 
ol fingers or toes, that has never been 
heretofore offered by any other com- 
pany. Clause “C” —Discretionary fund 

is an entirely new feature never before 
suggested in any other policy. Clause 
: -Hearings before coroner or magis- 
trate—is also a new feature not offered 
by any other company. Clause “H”’— 
Arbitration—is also a new feature that 
no other casualty policy provides for. 
In every case where the policies of 
other companies provide that death, dis- 
memberment or loss of sight shall occur 
within 90 days from date of accident, 
the new policy extends the period of 
six months. The method of payment of 
premium is also a new one, and pro- 
vides that. 25 per cent. of the estimated 
annual premium shall be paid in ad- 
vance at the beginning of each quarter, 
and that the actual premium shall be 
ascertained within 15 days after the ex- 
piration of each quarter, and shall be 
adjusted either by the assured or by the 
company within. 30 days after each quar- 

according as the actual pay roll 
expended during that period is greater 
or less than the original estimate.” 





CONSOLIDATED CASULATY CO. 
Some Absurd Extravagancies Indulged 
in by its Management—Armstrong 
Down and Out. 





March 28 (Special Corre- 
).—The smashup in the Con- 

lidated Ganuaing came sooner than 
Was expected and “the man whom 
President Roosevelt called an assistant 
ecretary of the treasury to help in 
reforms” is down and out. 

The interesting features of the com- 
pany are yet to be divulged. They are 
partly known or suspected by those on 
the inside. The company seemingly 
has been so mismanaged that it is im- 
paired at least $75,000. It is said 
$215,000 stock has been sold, some of 
it two for one and some three for one. 
Some of the extravagancies are amus- 
ing. 

A few months ago the Consolidated 
moved from its very imposing quarters 
in the Majestic building here, where it 
occupied all the eighteenth floor, tu an 
old residence it bought in Calumet 
avenue which it fitted up as a home of- 
fice. President Robert B. Armstrong 
retained a chef who used the kitchen 
and butler’s pantry of the house for 
his quarters. Here fancy meals were 
prepared for the officers and employes 
\ uniformed attache guarded the door 
and two liveried pages acted as officc 
hoys. President Armstrong ordered a 
huge heartshaped electric sign placed 
above the building costing $4,000. 

There is a ton of literature at the 
Cffice ineluding photographed letters, 
copies of Heart Throbs, the company 
paper, and magnetic campaign materia! 
fer stock selling purposes. President 
Armstrong drew a salary of $12,000 a 
year, and lived on an extravagant scale. 

The capital stock will doubtless be re- 
duced to $200,000. The $315,000 capital 


Chicago. 
spondence 
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is impaired $75,000. The items of dis- 
bursements will be carefully examined 
as well as the legality of the assets. 

One of the serious features are the 
reports of the Audit Company of New 
York showing the financial standing of 
the company and vouching for their 
correctness. On the strength of these 
reports, the stock was sold. Deputy 
Scherr of West Virginia is very severe 
in his criticism of these reports. They 
will be fully treated in the report of the 
examination. 





INNOVATION BY THE EQUITABLE. 





Boston Company Writes Accident and 
Health Policies With Premium 
Reduction Dividends. 





A. B. Cilley, manager of the commer- 
cial department of the Equitable Acci- 
dent Company of Boston, is responsible 
for the issuance by that corporation of 
a series of personal accident and health 
policies, noteworthy for introducing 
into this branch of the casualty busi- 
ness, the reduction of premiums 
through the medium of dividend pay- 
ments. The plan is set forth in this 
wise: 

“If premiums are paid annually in 
advance, the second and each succeed- 
ing year’s premium will be six per cent. 
less than the first year’s premium, and 
each year that no claim is made under 
the policy, the following year’s premi- 
um will be twelve per cent. less than 
the first year’s premium, thus giving 
a guaranteed dividend each year of six 
per cent. so long as the policy is con- 
tinued in force and a further profit- 
sharing dividend of six per cent. each 
year that no claim is made, thus dem- 
onstrating that good risks are appreci- 
ated by the Equitable in a practica! 
and pecuniary way.” 

The premium charge on Class No. 1 
policies is $25 and on Class No. 2 poli- 
cies $30. The dividend method above 
outlined applies equally to the health 
contracts issued by the Equitable. 





February a Busy Month for the General 
Accident. 





February was the biggest month in 
our history. Ordinarily, we expect a 
falling off in business on account of 
bad weather, bad roads, scarcity of 
work in the country districts, the short 
month, etc., but our total premium in- 
come was about $10,000 ahead of the 
same month in previous years. This 
enormous gain was made principally 
in the Regular, Business and Profes- 
sional Men’s and the Factory Depart- 
ments. 

= = * 


February was a great housecleaning 
month. Our agency records were gone 
over, and new plans for securing ar 
increase in the volume of business 
were put into execution. Those agents 
who were merely occupying territory 
were asked to vacate in order that 
others, ready and willing to work, 
might have a chance.—Monthly Review 
of the Industrial Department General 
Accident Company. 


Larger Canital for Illinois Surety. 





If the stockholders of the Illinois 
Surety Company of Chicago endorse the 
recommendation of President A. J. Hop- 
kins, and in all likelihood they will, 
the capital of the corporation will be 
increased from $250,000 to $1,000,000. 





The Federal Union Surety Company, 
of Indianapolis, has appointed D. W. 
McCrea its New York city representa- 
tive for all lines save excise. 





W. F. Moore and Eugene H. Winslow 
were respectively elected president and 
vice-president of the Plate Glass Un- 
derwriters’ Association, at its annual 
meeting in New York City some days 
ago. 


EMPLOYERS’ LIABILITY. | 
New Jersey Now Considers Appoint- 
ment of Legisiative Committee to 
Deal With Subject. 





Trenton, N. J., March 30.—In the New 
Jersey Legislature last week Senator 
Ackerman, majority floor leader, intro- 
duced a resolution providing for the ap- 
pointment of a commission to investi- | 
gate and inquire into the subject of em- 
ployers’ liability, several bills pertain- 
ing to which are pending in the Legis- 
lature. 

The resolution gives the Governor 
power to appoint a commission, which 
shall consist of two persons represent- 
ing the labor interests, two representing 
the employers’; one member of the 
Senate and one member of the House 
of Assembly, the latter two to be ap- 
pointed by the president of the Senate 
and the speaker of the House, respec- 
tively. 

The commission is given the right to 
select a president and clerk, and the ex- 
penses are to be paid by the State. 

The resolution will undoubtedly be 
adopted, the result of which will be no 
legislation upon the subject of this ses- 
sion. 








Robbed Bank With Its Own Electric 
Power. | 





A despatch from Marion, Ind., says 
that cracksmen robbed the Van Buren 
Bank at Van Buren and escaped with 
$1,500 in gold. Entrance to the build- 
ing was gained through a rear window, 
and by the use of electric power ob- 
tained from wires strung to the door 
of the vault a drill was operated and a 
hole bored at the side of the time lock. 





When arranged in court upon the 
charge of embezzling $100,000 from the 
First National Pank of Tipton, Ind., of 
which he was formerly cashier, W. H 
Marker accused William White, secre- 
tary of the Farmers and Citizens Live 
Stock Insurance Company of Lima, 
Ohio, of attempting to extort $15,000 
from him. White had already testified 
that Marker was financially interested 
in the insurance company which is now 
in the hands of a receiver. 





A Hint to Superintendent Hotchkiss 





“New York, Mar. 30, 1910. 

“Editor The Eastern Underwriter:— 
“I notice that Superintendent Hotch- 
kiss is very busy unearthing ancient 
history, for every one knows that in the 
past, and even now it is money only 
that speaks at Albany, if one wants to 
protect his business and rights, espe- 
cially in insurance, and that it requires 
secret intermediaries to accomplish it, 
and where can better be obtained than 
in the headquarters for insurance? Mr. 
Hotchkiss might much better serve tue 
public were he to employ his time look- 
ing into the present. There, for in- 
stance, is the defunct Metropolitan 
Surety Company from whose receiver 
nothing has been heard since his ap- 
pointment fifteen months ago and the 
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The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That’s Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 

















ACOOINT INSURANCE COMPIN® 
of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





creditors would like to know how he is 


zetting along in disposing of the $700,- 
000 agsets transferred to him and into 
whose pockets it is going. Judgments 


against the company are always taken 
to appeal, whether justified or not. 
“Argus.” 


Embezzied Fully $250,000. 
Through the dishonesty of a trusted 
bookkeeper, George W. Colman, the 
City National Rank,of Cambridge,Mass., 
will lose $250,000. The money embez- 
zled was lost gambling in New York 
City. 








MARINE, ACCIDENT 
AND PLATE GLASS 


C. H. FRANKLIN, U.8. Mer. and Attorney 


LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Elevator 





THE FRANKFORT 
INSURANCE Co. 


——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 
TRUSTEES : Enver DELAFIELD, Pres. of National Park Bank 


NST THALMANN, of Ladenburg, ahalpene & Co. 
prot VESANT FisH, 214 Broadway, Ng 


INSURANCES TRANSACTED 


Druggists & Physicians Industrial Accident & Health 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 


of Frankfort-On-The-Main, Germany 


wie 
8 SMITH, Sec. U. 8. Branch 


Burglary 
Workmen's Collective 
Individuai Accident & Health 
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POINTERS TO AGENTS 


Hints That Will Aid in Business Getting. 


accident compa- 
nies have recently been 
compelled to pay claims 
where the injuries were 
received in the perform- 
ance of work other than that stated in 
the application, it having been shown 
that the agent knew that such work 
was part of the duties of the assured. 
‘his is by no means a new ruling in 
accident insurance. In some States it 
hes been definitely decided that knowl- 
adge on the part of the agent is bind- 
ing on the con pany and there is an in- 
creasing tendency to adjudicate affirm- 
atively in all such cases where the ap- 
plication for accide t insurance is in- 
definite. 


Several 

Defining 
Applicant’s 
Occupation. 


The most frequent instances where- 


in there arises a questia. as to the 


duties of the assured, a1 found to 
be those where he has several differ- 
ent kinds of work to perform and in 


only the 
a xzeneral 


filling out the application, 


least haza:dous is given or 
term used to detine ali. 

For instance, the foreman of a ma- 
chine room is injured while operating 
a danzerous machine and the conten- 
tion is made that although he is indeed 
foreman, it is also his duty to test, ad- 
just or repair machinery when the oc- 
casion requires. Although the insur- 
i! ompany assumes that the duties 
of the assured are those of an over- 
seer only, laimant usually goes on 
to 1ecite that the agent of the com- 


pany knew the extent of his duties from 


equent visits to the shop, that he had 
i ‘ solicited the assured to take 
out a policy in his company on such 
and such an occasion, when the latter 
Was engaged in testing a certain piece 
of machinery and was thus cognizant 
0 du ( ie assured of his own 

owledg The only answer to this is 
1a he agent forgot to mention it, 
which would sound foolish in a court- 


room. 


There are endless varieties of cases 








that might be cited to illustrate the 
I cost to the companies resu’ting 
ndefinite descriptions of the ap- 

it’s work It is a simple matter 

the claimant to show to the satis- 

f on oO » court that th igent was 
cogniz of his duties. But his failure 
to see that they are prope ly defined 
in the ap _s ation prevents his company 
from alleging false warranty. It is one 
4 @ most important duties an agent 


to see that the answers to the 

questions in the application are exact 

1 adequate. It is a simple matter of 

justice to the assured, for his claims 
t 1 ) tested otherwise. 

. * > 

It has been the experi- 

Seasons ence of bank burglary 

in Bank writing companies, that 

Burglary. by far the greater num- 

ber of burglaries occur 

in the Winter months. The reasons for 

this are a matter of criminal psycho- 

logy of small benefit to the agent in 

getting bank burglary business. On the 

other hand, it has been shown that 

there are many more “hold-ups” in the 

Summer months than at any other 


time Here at least is a selling reason. 


If the presence of the risk makes thc 
demand, the coming Summer months 
will be the “season” for working the 
‘hold-up” feature of your bank bur- 


glary polic 


A surety agent who ex- 


Building pects to be a fixture in 
fora the business and to be a 
Reputation. success, has got to con- 


sider the quality of busi- 
ness that he turns over to his compa 
ny. In no other line of insurance is 
the agent’s reputation of greater im- 
portance than in surety lines. Not long 
ago the man who could produce busi- 
ness in “bunches” was looked upon as 
a “star,” but most of these stars have 
set never to rise again; the companies 
have come to know that the only test 
of surety business is quality and that 
there is a great deal that isn’t worth 
having at any rate of premium. 

These days, when an agent goes from 
one company to another, the firsi 
thing the new company wants to know 
is what kind of business the agent 
was in the habit of giving his com- 
pany. So a man who can produce fine, 
paying business need never look far for 
the agency of a good surety company. 

There are many men in the country 
who have been the general agents o 
district managers of surety companies 
who today couldn’t zet the local 
agency of even the smallest one in 
the business. They are men who go in 
for volume, who when they get a com- 
pany put it on all the old “skate” risks 
that the other companies refuse; the 
business that floats around the offices 
looking for a resting p!ace. In order to 
get their company to take the business 
they conceal its hazardous nature or 
even misrepresent material things, 
anything to get their commission. 

Time and again such men start out 
with the general agency of some new 
and inexperienced company amid a 
great blazing of trumpets, and after 
a short and precarious existence, the 
company either withdraws from the 
territory or passes out of existence en- 
tirely. 

An agent should guard his reputa- 
tion jealously for he can never tell 
when he may want to refer to his past 


record. The way to get a reputation as 
a successful writer of surety business 
is to scrutinize every risk with the 


same care that the home office would 
if it was on the ground and to take 
no chances himself, but to put the 


problems and doubtful cases up to the 
company for decision. 

+. * * 

The superior attractive 


Modern ness of store fronts that 
Store are set with clamps in- 
Fronts. stead of old fashioned 
wood frames, has caused 

many merchants who value display 


space to have the windows remodeled 
on this modern style. The result is 
more business for the plate glass 
agent. 

But fronts that are set with clamps 
are much more hazardous for the in- 
suring companies and special care 
should be taken before binding these 
risks. A higher rate of premium is 
usually demanded and on very large 
p'ates the agent should get the rate 
from his company. 

The activity of the glass people and 
the makers of the various patent 
methods of installing store fronts in 
inducing merchants to increase the ef- 
fectiveness of their window display is 
sure to bring a greatly increased vol- 
ume of business within the reach of 
the plate glass insurance agent. 











Agents Can Make Money Writing 


ACC:DENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
pons FOR THE...... 


SECURITY CASUALTY CoO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 











The (ieneral Accident 


FIRE a 






March’ 31, 1910. 


nd LIFE 





| C. H. BOVER, United States 


Industrial Department Manager | 

















Company. 


Life Companies. 


VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 


Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
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ESTABLISHED 1886 





ASSETS 


Indiana and Ohio Liv 


—INSURES— 
HORSES, [MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 


$300,000 
e Stock Insurance Co. 












Net Surplus anc 
Income 1909 


ESTA 
Best Policies. 


WILL AID GOOD MEN IN 


Largest Commissions or Profit Sharing Contract 


A. E. FORREST, Vice-Pres. and Secy., 


$486,413 
1,146,723 


1 Capital - - - 


BLISHING AGENCIES 


CHICAGO 











AN AGENCY CONTRACT 


The Title Guaranty & Surety Company 


is a valuable asset to any insurance office 
Capital 


L. A. WATRES, President 
M. M. TOWNSHEND, Supt. of Agencies 


AGENTS WANTED IN UNCOVERED TERRITORY 


—WITH— 


SCRANTON, PENNA. 


and Surplus $1,500,000 
JOS. A. SINN, Mer. Surety Dept- 








THE FIDELITY AND 


Capital and Surplus..... 
Losses paid to January 1, 


Bonds of Suretyship for persons in pos 
Plate Glass, Steam Bviler, Fly Wheel, 


Liability 
ee OFFI 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 


97 to 102 CEDAR ST., NEW YORK CITY. 


This Company grants insurance as follows: 


Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


GEORGE F, SEWARD, President 


CASUALTY COMPANY 


$ 9,598,924.02 
t .- 3,564,229.90 
1910. 31,395,063.21 


itions of trust, Fidelity Bonds, Burglary, 
Employers. Public, Teams, Workmen’s 


CERS...... 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 








T. J. FALVEY, President 


Home Office, 


New 








INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 


BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bldg. 
JOHN GIBLON, General Agent 


Surety Bonds Burglary Insurance 


JOHN T BURNETT, Secretary 


BOSTON, MASS. 


York Office, 27 Pine St. 
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THE EASTERN UNDERWRITER 


HOTCHKISS CONTINUES PROBE. 
(Continued from page 14.) 





of the Dana measure made the fourth 
of the proposed attempts to unearth 
graft and purify the law-making forces 
at Albany. 

Mr. Dana’s bill, which is understood 
to have the approval of Lloyd Griscom, 
Herbert Parsons and other prominent 
Republicans of New York, provides that 

committee of three Senators and five 
\ssemblymen shall be appointed by 
the Lieutenant-Governor and Speaker, 
respectively, “to investigate whether 
there have been used any funds or other 

ins for the purpose of corruptly in- 
luencing the action of any member of 
the Legislature. It shall investigate all 
matters which affect the right of any 
mber of the present Legislature to 
ntinue to sit in that body and shall 
make such recommendations as may 

m necessary that would prevent the 
use of money or any other means to cor- 

ptly affect the action of members of 

» Legislature upon any subject that 
might be before them.” The bill ap- 

»priates $50,000 for the expense. 

Senator Edgar T. Brackett said to- 
night: “I never knew of the fire in- 
snrance companies helping my campaign 
fund. I guess it is safe to say that no 

surance company ever contributed 

ything for my benefit.” 

Senator Brackett, who comes from 
Saratoga, stated that when he was 

yund the Legislature some years ago 

is attention was called to Buckley, who 

faS a page in the Senate and who 

was pointed out to him as a Saratoga 
Senator Brackett said he had be- 

me acquainted with Buckley afterward 

Saratoga and in Albany, but that 

kley had never discussed fire insur- 

e legislation with him. 

Some Recent Measures. 
To a reporter of the New York 
” “a president of a fire insur- 
» company, who has not as yet been 
bpoenaed,” gave the following “inside 
ry of the legislative activities of the 
insurance interests in Albany in 
" We quote: 
Introduced by Grady’s Friend. 
‘The anti-compact bill in 1907,’ he 
‘was introduced by a Tammany 
emblyman from the neighborhood 
the lower East Side who was very 
ndly to Senator Grady, whose re- 
rance act was being attacked. 
That attack, however, though ap- 
ntly aimed solely at Grady’s act of 
!, was more for the purpose of estab- 
ng a trading ground, so that we 
d call off the anti-compact bill and 
suade Grady, by the attack on his 

l, to get after his friend, the As- 

mblyman, to withdraw that eternal 

lisance—the anti-compact bill. 
‘The anti-compact bill, by the way, 
one of the most iniquitous bills ever 
‘oduced in any Legislature, and the 
vorst of it is that by crying out that 
aims to break or curtail a combina- 
on it sometimes enlists the support 
of legislators who do not know they 
ire lending their aid to a “strike’”’ bill. 

‘*That bill—and I know whereof I 

eak in this connection, because it has 
been before the insurance men every 

ear for ten years back—would, if it 

‘re passed, seriously curtail the ac- 

vities of the New York Fire Insurance 
xchange, which body makes surveys 
ind inspections from which uniform 


rates are paar for the use of all 
companies. If the bill went through | 
the ultimate result would be that each | 
individual company would be forced | 
to make its individual survey and in- | 
spection of each risk offered, and that | 
could not help increasing rates to the 
insured. 
Burden on Small Companies. 

“‘Further on, the Grady reinsurance 
act, passed in 1904 and successfully de- 
fended since—the wealthy insurance | 
companies have not even yet made aj} 
strong, concerted attack upon that bill— 
forces the American companies to record | 
a reserve liability which should proper- 
ly be upon the shoulders of the foreign 
reinsurance companies; but the larger 
American companies can stand the 
pressure, and, in fact, the result of the 
Grady law has been only a burden upon 
the smaller home companies.’ 

“When this insurance company pres- 
ident, in company with two others and 
a New York lawyer whom they retained, 
visited Albany in 1907 to protest against | 
the anti-compact bill of that year, he 
had an appointment with the Senate 
Committee on Insurance for 2 o’clock in 
the afternoon. 

“The party arrived a few minutes be- 
fore that hour and was kept waiting 
in the anteroom of the committee until 
6 o’clock. In the mean time they had 
seen the Assemblyman who introduced 
the anti-compact bill of that year in 
that body pass through the anteroom 
and heard the welcome that greeted him 
when he walked in upon the deliberat- 
ing body of Senators. 

“When the party of insurance men 
was admitted, their spokesman, the 
lawyer, who had an argument which | 
would have taken him about twenty | 
minutes to present, was cut short at 
the end of five minutes, the majority 
of the committee saying that they didn’t 
need to hear the rest of his argument. 

Had to Go to Political Lawyers. 

‘*This talk of Mr. Seward’s upon the 
stand the other day,’ the insurance pres- | 
ident continued, ‘that the fire insurance 
people did not present their arguments 
properly to the Legislature, is wreng. 
I know, for we’ve tried both ways. We | 
have tried to get our arguments before 
them through the medium of reputable 
and first-class attorneys whom we re- 
tained, and we got no consideration 
at all, and the only way there was left 
for us was to retain other lawyers, 
not so reputable, not so good, but who | 
had political influence. 

‘IT don’t say it was a question of | 
money always—in fact, I don’t think it} 
was. It was more a matter of getting | 
ex-judge this or ex-Senator that, who | 
knew men in the Legislature, and who | 
would go to them and say: “Now, here, 
boys, you’ve got to help me on. this, 
because the insurance men have retained | 
me, and I’ve got to deliver.” That is 
the way things have been done in Alba- | 
ny, and we, like others, have paid the | 
fees to these political lawyers—big fees, 
too—and where the money went to we 
don’t know further than that we paid | 
it to these political lawyers. 

‘‘Of course, it may not be all abso- 
lutely right,’ he added, ‘but what are 
you going to do when you're being held 
up and choked? And don’t forget one 
thing—that the ultimate expense comes | 
on the ultimate consumer, and that’s 
why I’m glad to see Mr. Hotchkiss ex- 
posing it all, and fire insurance men | 
generally, I believe, hope he will make | 
a clean job of it.’” 








Home Office, 


PLATE GLAS 
AND HEAL 


DANIEL D. WHITNEY, Vice-Pres. 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


oea aa SAC CIDENT 


OF TEE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


ALONZO G. BROOKS, Ass’t Sec. 














The Bankers Surety Company 


OF CLEVELAND 


ASSETS - - = 


$ 1 ,000,000.00 





The Bankers Surety Company 


announces the appointment of Messrs. 


Frank P. Dolan, Edward G, 


Eibler and James McGinty under the Agency firm name of ‘‘DOLAN, 
ELBLER & McGINTY” as its General Eastern Managers forthe State 
of New York to succeed Messrs. Sanders & Flanders, effective March 


Ist. 1910. 


The Company’s present offices at 56 Maiden Lane—25 Liberty Street 
will be retained by the new General Managers. 


A continuation of your valued patronage will be much appreciated 


Cleveland, Ohio 


M. A. CRAIG, Secretary 
February 25, 1910 





SURGTY BONDS “ cesomrrion 


EXECUTED IMMEDIATELY ON APPLICATION 


DOLAN, EIBLER AND MoGINTY 
GENERAL EASTERN MANAGERS 


25 LIBERTY ST. 
56 MAIDEN LANE a vat 


NEW YORK 








THE EZ TNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 


Court, and covering all 
miscellaneous require- 


nts 
Fidelity Bonds guaranteec- 
ing the honesty of em- 
ployees in positions of 
public and private trust 


EXECUTES :—8urety Bonds, Contractors, ISSUES :—Burgiary Insurance Policies 


Piate Glass Insurance Policies 
Personal Accident Policies 
and 

Health Insurance Policies 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK. 











BONDS—CASUALTY 





AGENTS | Can command Bond 





or Casualty business 


IF Are seeking an 
Agency connection 


Are not representing 
YOU another like Company 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 




















Great Eastern 


Casualty Company 
Of New York 


‘¢The Company That Does Pay” 
CAPITAL a 


ASSETS . . 
SURPLUS TO POLICYHOLDERS | $445, 820 


$250,000 | 
$620,187 | 


ACCIDENT AND ILLNESS 


INSURANCE 


Some absolutely unique policies 
which are enormously superior t 
everything « 





any other « 


WORTH LOOKING INTO 


CLAIMS PAID OVER A MILLION | DOLLARS 


LOUIS H. FIBEL 
President 
THOMAS H. DARLING 
Secretary 


Most liberal agency 
contracts for 
COMMERCIAL and 
INDUSTRIAL 
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THE EASTERN 


UNITED SURETY COMPANY 


BALTIMORE MD. 








JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 
New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN 











EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 














LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 









Head Office F. J. Walters 
CHICAGO y Resident Manager 
45-49 Cedar St. 
F. W. LAWSON New York 


Gen’! Manager * sini 
oo Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., 
—-——New Eng‘and 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 





Established 1869. 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Sd 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 











The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 


GEO. STEVENSON, JR., 









——~. 
ZZ PEPORIT oe 


SOLICITORS oo? > 
PRESIDENT 
LIBERAL COMMISSIONS 
JAMES CHAPPELLE, 
THOROUGHLY SECRETARY 
UP-TO-DATE POLICIES 
T, A. NORRIS, 





CORRESPONDENCE AGENCY SUPERINTENDENT 


DIRECT WITH THE COM- 
PANY SOLICITED 
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WE WANT YOU 


on the salesforce we are daily increasing if you 
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are a successful stock salesman and can prove 
past performances. We have a_ proposition 
which we need big men to handle—men used 
to earning big money—and we will give such 
men liberal contracts and exclusive territory. 


We make no advances to littlhe men on what 





they are ‘‘going to do,’’ but we pay the big 
men the limit on what they do do. If you can 


qualify, let us hear from you. 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 


CLEVELAND, OHIO 














Keep Watching 
This Space 


SPECIAL ANNOUNCEMENT 
TO BE MADE BY THE UNION 
NATIONAL LIFE WILL NOT 





WEEK—DON’T /iISSs_ IT! 





UNION NATIONAL LIFE INSURANCE COMPANY 


PHILADELPHIA, PENNSYLVANIA 


W. E. A. WHEELER, President 





Home Office, Psnnsylvania Building 








